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This Week: 
THE FEDERATION IDEAL 


William M. Goodwin, familiar to readers 
of The Spectator because of his articles on 
various subjects pertaining to insurance, is 
a most enthusiastic believer in the Insurance 
Federation and is a past president of the 
Insurance Federation of Pennsylvania. This 
week he gives a picture of the Federation 
Ideal. 


* * * 


TEACHER LIABILITY 


Because of the great development in 
vocational education during the past dec- 
ade the question of accidents and teacher 
liability had become an important one. An 
article on this subject by R. D. Fleming ap- 
pears on page II. 


* * * 


RAIN INSURANCE 


Many agents look upon rain insurance as 
one of the lesser lights in the insurance line- 
up and make little effort to add to their 
own incomes and to the protection they can 
give their communities by selling such poli- 
cies. The editor of the Hartford Agent 
explains the reasons why this form of insur- 
ance has never achieved the popularity such 
coverage deserves. 


* * * 


PLATE GLASS 

“Let us get away from offering insurance 
the way we want to sell it and start offering 
it the way the public wants to buy it" says 
Clayton G. Hale in his article on ‘Plate 
Glass ‘Damage.’ " 


Next Week: 


OPERATIONS 

Speaking of operations, read Dr. Frederick 
L. Hoffman's review of appendicitis for 
1932. Fortunately, the mortality record 
shows a decline when compared with for- 
mer years. This popular ailment seems not 
to vary a great deal, but such variations 
as are noticeable are rather interesting. 
Dr. Hoffman's article will be the leading 
feature of our next issue. 








Opportunity Is Here 


NDUSTRIAL recovery programs are making progress toward 
the restoration of business. The pace should be satisfactory to 
all who realize the stupendousness of the undertaking. A pro- 

gram so comprehensive and so searching must of necessity be slow 
to reach an apex of functioning. Normalcy in business activity and 
concurrently employment can be reached only after many minor 
failures have been recorded and ill-chosen directions retraced. Trial 
and error method, coupled with constructive and concerted thinking, 
with hard work, ever the individual contribution, is bound to pro- 
duce the desired attainment. The approach will be arduous and 
beset with difficulties. There will be no magic in the transforma- 
tion. The most discouraging defeatist or destructive critic of the 
measures undertaken, however, cannot deny the statistical record 
which proves through increased activity in a variety of basic indus- 
tries that real, practical, first steps have been taken. Car loadings, 
steel production, automobile sales are bellwethers which provide a 
background for optimism and an inspiration to participate in the 
forward march. Property insurance cannot idly await a call to 
action. Their representatives, nation-wide, must move with the 
vanguard. They must study the requirements for the protection of 
an expanding industry and supply the needs of business as it goes. 
Problems pertinent to insurance may be solved at once as they occur. 
A spirit of reliance on insurance must be reinfused into a business in 
the throes of a rebirth. The dangers of lack of proper protection 
must be constantly stressed. Past practices and performances can 
easily be obliterated through neglect. Future opportunities are 
reached through labor and service in a constant present. 

Every increase in value of stocks and commodities, every shop 
and enterprise that reopens its doors, every man that leaves the un- 
employment roll, has a real insurance interest. A new insurance 
need has been thereby occasioned. The dollars that are grudgingly 
spent will not go to underwriters without some prompting from 
the seller. False economy will deter initiation of a premium pay- 
ment by the buyer. Property insurance, liability, workmen’s com- 
pensation, surety bonds, accident and health, life insurance, use and 
occupancy and countless other forms of coverage, all should receive 
their portion of the new dollar in circulation. Insurance men cannot 
afford to wait for their share. They must go after it. 
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A Picture of the Federation Ideal | 


A Past President of the Insurance Federation of Pennsyl- 
vania Believes the Organization Offers the Best Medium 
In Which All Forms of Insurance Carriers Can Meet on 
Common Ground, Not as Contestants, but as Friends, With 
But One Thought in Mind, to Conduct the Business in Such 
a Manner That the Public Will Be Fairly Treated and 


HE first Federation meeting I 
ever attended was held at the old 
Lehigh Country Club and the 

speakers were Insurance Commissioner 

Donaldson, President “Jim” 

the genial “plumber from 

Ligionier,” and the Secretary, “Gus” 

Dette. It was about the tenth of a 

series of meetings held throughout the 

State to rally the insurance men to a 

fine and it was enthusiastically 

attended. The ideal, as expounded by 

“Tom” Donaldson, was to place the fu- 

ture of the business in the hands of the 

people engaged in it; to prevent politi- 
cal interference and dictation and to 
awaken a real sense of responsibility 
and consideration for the people who 
buy insurance. Mr. Donaldson urged 

a union of all types of insurance car- 

riers and people in order to present a 

united front to the enemies of the busi- 

ness and the menacing politicians. He 
recommended reforms within the ranks 
so that the business could come before 


“Tom” 
Murray, 


ideal 


the people and the governing bodies 
representing them with clean hands 
and _ intelligent presentations. He 


pleaded that the people within the busi- 
ness cease battling each other and co- 
operate in a broadminded manner to 
solve their own problems. He stated 
that there were certain economic con- 
ditions that prevailed in all businesses 
which could not be eliminated from 
our business, therefore it would be far 
better to do the best we could in spite 
of them and refrain from useless com- 
piaints. At that time there was no 
agents’ association in the State, al- 
though the mutuals, fraternals and life 
insurance people were well organized. 
The last 
see the Federation ideal and to adopt 
it but, unfortunately, the local agents 
as a group failed to see beyond the 
horizon of their little business and they 


three groups were quick to 


Properly Served 


By WiLLIAM M. GOODWIN 





William M. Goodwin 


have never been as important a factor 
in Federation work as they should be. 

Shortly after the organization of the 
Insurance Federation of Pennsylvania, 
the Pennsylvania Agents Association 
was launched and the leading factors 
therein were men whose first concern 
was for the intimate problems of com- 
pany-agency relationship. The broad 
gaged aims of the Federation did not 
interest them and they felt that they 
could accomplish more through an or- 
ganization whose membership was con- 
fined exclusively to agents. No criticism 
is offered of this action and, of course, 
every effort was made by the Federa- 
tion to conciliate this group and to co- 
operate with them. 

In justice to the Federation’s ideal, it 
is only fair to state that from its very 


beginning the Pennsylvania agents’ 
organization, through their house or- 


gan and by speeches launched a vicious 


attack upon the Federation and upon 
Mr. Donaldson personally. One of their 
presidents, Mr. Galland, openly ad- 
vocated the disbandment of the Federa- 
tion and throughout the years and up 
to the present time the Pennsylvania 
Agents Association has consistently 
counciled its members to remain out of 
the Federation. In spite of this, how- 
ever, the Federation has always had a 
very splendid representation among the 
agents and has succeeded in performing 
a great many services for them by pre- 
venting the passage of a number of 
very detrimental bills (some of them 
advocated by the Agents Association) 
and in rendering conspicuous services 
to the public in connection with school 
board and public property insurance 
and practical fire prevention. 

The Federation has never once 
wavered from its ideals. Its work has 
not been spectacular, its methods are 
not belligerent or hostile to any branch 
of the business and it tries to view all 
serious problems from every angle and 
take the action that will benefit the 
largest number of people and bring the 
most lasting benefit to the business as 
a whole. 

The Federation has never suffered 
from a hot headed, narrow minded 
leadership, hence it has prospered and 
has always attracted the best elements 
of our business. Most of the men who 
have served upon its board of directors 
and as its officers are recognized as 
progressive, broadminded individuals 
with the best interests of the business 
at heart. At the recent convention held 
at Atlantic City “Tom” Donaldson was 
in attendance as usual and being called 
upon to speak he again voiced the same 
sentiments that I had heard him pro- 
pound so many years ago. These ideals 
are just as sound now as they were 
then and their realization is much more 
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needed, for who can deny that Govern- 
ment is far more strongly intrenched 
in the control and management of busi- 
ness than ever before and to a greater 
degree than we had ever dreamed was 
possible? 

Almost all economists agree that the 
causes of the depression were the very 
human passions of greed, pride, jeal- 
ousy and combativeness. We were a 
nation of super-men, were thoughtless 
of the rights of others, and _ lacked 
ideals. 

In the insurance business this led 
te the organization of fleets, gigantic 
companies, tremendous premium vol- 
ume, feuds between various groups of 
companies and classes of carriers and 
long drawn out battles between various 
types of company and agent organiza- 
tions, which were long on inflammatory 
talk but very short on actual accom- 
plishment. It also led to the establish- 
ment of state insurance funds and ex- 
cessive taxes and masses of legislation, 
for the politicians have always re- 
garded the insurance business as fair 
prey. 

Through all this turmoil the Insur- 
ance Federation of Pennsylvania was 
fortunate in having a secretary-man- 
ager who knew how to keep his head. 
Homer W. Teamer, Presidents William 
H. Kingsley, Walter E. Roehrs and an 
unusually able board were exactly the 
right men to steer the Federation 
through these troublous four years of 
feast and famine and by so doing they 
have won a high place in the regard of 
all men who have come in contact with 
them. Teamer, especially, has earned the 
cenfidence and respect of the politicians 
ot the state because they know that 
they can trust him. Instead of cajoling 
or threatening them he has placed facts 
before them and has always backed his 
requests with sound reason. Hardly a 
day passes that letters do not come to 
him from Harrisburg and Washington 
soliciting his opinion, and the writers 
know that they will get a fair, unbiased 
information, without any thought of 
personal advantage. 

Homer Teamer is somewhat of a 
politician himself and he appreciates 
their problems and realizes that they 
are human beings who are glad to 
secure assistance from some one whom 
they can trust. " He realized that he 
could not win the confidence of these 
men overnight and consequently he has 
spent years in doing it. Other men 
in his position and of his attainments 
would have been tempted to advertise 
their work in such a manner that it 
might convince their organization that 
they were indispensable, but that is 
not the method of Homer Teamer. He 
possesses a great deal of self respect 
and realizes that the type of men with 
whom he is working fully appreciate 
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his efforts without any need of empha- 
sis on his part. 

The Federation is not the kind of 
ar organization that needs a “burning 
issue” to keep its members continually 
in a turmoil. Homer Teamer is not 
the type of organization secretary who 
is consistently “viewing with alarm” 
some dire threat to the business that 
can only be thwarted by his organiza- 
tion, and, incidentally, under his per- 
sonal leadership. There is one great 
drawback to efficient, satisfactory men 
like Teamer, however, and that is that 
the membership at large lulls itself 
to sleep and “lets Homer do it.” All 
organizations need the personal contri- 
butions of enthusiastic volunteers, now 
more than ever before, as a paid sec- 
retary can go just so far alone. 

The Insurance Federation of Penn- 
sylvania is more valuable to the insur- 
ance business today than at any other 
time. It still offers the greatest op- 
portunity for a man to contribute the 
greatest service to his business. Its 
methods and its ideals fit very com- 
fortably into the new deal that is ap- 
parently leading our country and our 
business back to normal prosperity. 

There is no room in this new deal 
for the organization that is selfish in 
its aims and which does not think in 
broad, national terms. There will al- 
ways be a place and a great need for 
business organizations, although we 
will all admit, I am sure, that we have 
had too many of them in the past, 
resulting in a great deal of waste in 
money and effort. There is a need 
for an organization that is equipped to 
deal exclusively with the problems of 
the life insurance producer, one to 
foster the aims of the Mutual Fire 
men, another to represent the local Fire 
and Casualty Agents, etc. 

The Federation ideal has always con- 
templated this and encouraged these 
various , organizations but it believes 
that when it comes to dealing with 
vital legislative matters that a united 
front is essential and that the Federa- 
tion provides the best means of accom- 
plishing this. The Federation structure 
provides a number of Councils, i. e., the 
Casualty Council, the Fire Council, the 
Life Council, etc., to which the prob- 
lems of each business are referred. 
The membership of these councils 
should be from the membership of the 
various organizations specializing in 
each branch of the business. Each 
council is represented upon the board 
of directors of the Federation and con- 
sequently all problems that come up 
are discussed before the entire board. 
Frequently a life insurance man finds 
something in a proposed bill that ap- 
parently pertains exclusively to casual- 
ty insurance that very materially in- 
terests him, and vice versa. 
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The Federation has no concern with 
agency-company relations or other ex- 
clusive details of operation and prac- 
tice, but interests itself only with mat- 
ters that affect the business as a whole, 
principally legislation. P 

The Federation has always been 
keenly interested in taxation and is 
trying to see that a larger proportion 
of the immense amount of taxes col- 
lected from insurance companies is 
devoted to the insurance department in 
order that it may be placed upon a 
more business-like basis and free from 
political interference. The disgraceful 
failures of a number of Pennsylvania 
casualty companies clearly indicate that 
something must be done in this respect. 
An undermanned, politically controlled 
insurance department cannot hope to 
properly protect the public and the 
business from such catastrophies. The 
Federation has also acted to prevent 
the practice of diverting tax funds col- 
lected from insurance companies to re- 
habilitate depleted state funds set up 
to compete with private business. 

Mr. Donaldson has never given up 
the idea that it was best for the in- 
surance people to pass upon the qualifi- 
cations of new men entering the busi- 
ness, rather than to leave the examina- 
tions to the state, and he again voiced 
this opinion in his impromptu talk at 
Atlantic City. When this was tried 
under his administration as insurance 
commissioner the insurance fraternity 
came nearer to controlling its own busi- 
ness than ever before, and it will be 
a long time before it gets the same 
opportunity. 

How far Government control will be 
extended over insurance is a question. 
We have fared better than other busi- 
nesses because we have conducted our 
affairs in the past more satisfactorily, 
but there is need of a united front and 
a cessation of war among ourselves. 
We can solve our problems within our 
own ranks and common sense should 
dictate that this should be the course 
to follow. 

The so called “branch office prob- 
lems,” “the qualification of agents,” 
the “commission question,” fades into 
insignificance in comparison with the 
threat of Government control, which is 
nearer being a fact now than ever be- 
fore. 

The Federation offers the ideal or- 
ganization in which all forms of insur- 
ance carriers can meet on a common 
ground, not as contestants but as 
friends with but one thought in mind, 
the conduct of the business in such 
a manner that the public will be fairly 
treated and served and that all the 
elements of the business may be proper- 
ly rewarded for their individual efforts. 
It deserves the support and active in- 

(Concluded on page 25) 








With the Editors 


Insurance Legislation 

N a clearly written and valuable di- 
| gest of the insurance laws passed by 
the General Assembly of Illinois during 
its recent session, Ernest Palmer, direc- 
tor of insurance of that state, says that 
the General Assembly evinced a very in- 
telligent interest in insurance policy- 
holders’ problems and passed no legis- 
lation on the subject of insurance which 


can be properly criticized by anyone 


who has the interests of the business 
and of the policyholders at heart. Six- 
teen bills affecting the business of in- 
surance in Illinois were passed by the 
General Assembly, were approved by 
the governor of the state and so be- 
came law. In Pennsylvania, to cite but 
one other specific instance, some 18 
bills, of the 132 regarding insurance 


presented to the legislature, became 
laws, and it was the expressed opinion 
of the secretary-manager of the In- 
surance Federation of Pennsylvania, 
Homer W. Teamer, and of many other 
insurance men that none of these was 
in any fashion inimical to the best in- 
terests of insurance. 

Without going into legislative history 
of all the states of the Union as regards 
new laws concerning insurance it may 
the main that Illinois and 
Pennsylvania are a fair criterion of 
the net results. The fear held by many 
that because of the unsettled conditions 
the need for money every- 
where and the great changes in our 
state law-making bodies because of the 
turning out of one political party by 
another in so many states that the raid 
upon insurance funds and the passing 
of injurious laws and regulations upon 
the insurance business un- 
usually great. It does not appear that 
this has been the case. 

It is not reason for censure that the 
average insurance policyholder—the big 
fellow with many thousands of dollars 
invested in one form of policy or an- 
other, or the man who has been able to 
invest but a few dollars for protection 
against death, disability, accident, fire 
or some _ other disaster— 
through his own efforts does little to 
prevent his state representatives and 
senators from jeopardizing his protec- 
tion or making it unduly expensive 
by their legislative action. It is not 
proper to call him indifferent, ignorant 
or lazy. He has to devote his efforts to 
making a living which includes earning 
the money necessary to pay his pre- 
miums. As a policyholder his lone voice 
of protest or of advice would not be 
heard. Even if he spoke he would re- 
ceive no consideration and though he is 


be said in 


of business, 


would be 


possible 





"AT YOUR COMMAND" 


Among the first life insurance com- 
panies to endorse the program ad- 
vanced by our President were the New 
York Life, Thomas A. Buckner, presi- 
dent; the Life Insurance Company of 
Virginia, Bradford Walker, president; 
the Prudential Insurance Company of 
America, Edward D. Duffield, presi- 
dent. In a telegram to the President, 
Mr. Duffield said: "The Prudential In- 
surance Company of America desires 
to cooperate in every way with your 
efforts to secure industrial recovery 
and is immediately making a few minor 
adjustments which will bring our em- 
ployees well within the limits set by 
the Industrial Recovery Act for mini- 
mum wages and maximum time. Al- 
though we now have over two thousand 
more full-time employees than we had 
in 1928, we, nevertheless, are taking 
the necessary steps to add as rapidly 
as possible to our present organization 
of 35,000. 

"If our organization, operating 
throughout the entire country can 
render aid in making your campaign 
successful, we are at your command.” 











one of millions in the same situation 
he has of his own devising no single 
mouthpiece to shout his rights and to 
demand attention. 

But, fortunately, he has his defend- 
ers. The companies and organizations 
of which they are members, and the 
agents with their well-equipped associa- 
tions have his interests at heart, not 
purely from philanthropic motives but 
with their own interests also at stake, 
and he has also the insurance depart- 
ments of the various states which more 
and more appear to realize the supreme 
reason for their existence, the protec- 
tion of the policyholder. The intelligent 
and tireless action of these bodies may 
be thanked chiefly for the fact that the 
past year has not seen a far greater 
increase than was the case of unneces- 
sary and worthless legislation regard- 
ing insurance, and a crushing addi- 
tional burden of taxation where already 
taxation appears to many economists 
to be far in excess of the burden it 
rightly should carry. 


Depression Accidents 


T is said that a burnt child dreads 

the fire, but statistics prove that an 
enlightened child will avoid the fire 
without undergoing the initial torturous 
experience. This is suggested by a fea- 
ture in a recent edition of the Statistical 
Bulletin published by the Metropolitan 
Life Insurance Company. The article 
points out that, while the death rate for 
accidents in the home rose nearly 42 





per cent among persons at age 15 and 
over during the past eight years, th 
rate declined about 23 per cent for 
children under 15 during the same 
period. 

The low point for accident mortality 
among children was reached about 
three years ago and has remained prac- 
tically stationary since. The high point 
for adults was reached last year. The 
favorable experience among children is 
attributed to safety campaigns that now 
are regularly conducted in the schools. 
Burns suffered in the home formerly 
accounted for a major portion of the 
childhood accidents. 

Falls continue to be the leading ac- 
cident cause in the home and the sta- 
tisticians point out very logically that 
the increase among adults might be 
ascribed to the fact that so many more 
persons now remain at home due to 
the fact that they have no other place 
to go. Another depression trend. 


Endorsement From Main Street 


N another page of this issue is 

printed an editorial from the 
columns of a typical American news- 
paper. Not one of the large metropoli- 
tan papers, but of the type that carries 
a greater per capita influence among 
its comparatively restricted list of read- 
ers. This editorial presents as _ thor- 
ough-going endorsement of life insur- 
ance as you could wish to read, and all 
over the country papers known only to 
their immediate community have been 
printing similar words of praise about 
life insurance for years—and especially 
during the depression. 

Of course, the Bruce Bartons, the 
Roger Babsons, the other great names 
and great national periodicals exert a 
tremendous influence for good, but don’t 
forget that the home town newspaper 
is a telling force and don’t fail to take 
full advantage of the opportunities it 
offers. Nine times out of ten these 
articles are inspired either through 
the enthusiastic presentation of some 
enterprising life agent or through the 
direct and planned effort of some life 
insurance man with an appreciation of 
publicity and good will. The final para- 
graph of the editorial in question sug- 
gests, at any rate, that an insurance 
man had a hand in the job somewhere, 
as the following sounds like something 
taken from an annual statement: “And, 
what is perhaps the most remarkable 
thing about the life insurance record, 
during all this time assets increased 
and required reserves were maintained 
by the companies. Truly, a wonderful 
showing.” 
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Time 
Weekly News Review 


Reports of the Association of Life 
Insurance Presidents show life in- 
surance production of member com- 
panies for June to 


previous month this year. Total new 


business written was $687,776,000. 
The decrease in comparison with 
June, 1932 was but 10.5 per cent 


as compared with relative decreases 
in the previous months ranging from 
34.9 per cent in January to 15.0 per 
cent in May. 





Seventy-three members of the Life 
Group of the Insurance Advertising 
Conference announce intention of 
withdrawing and organizing the In- 
ternational Association of Life Ad- 
vertisers. Practically every fire and 
casualty company represented in the 
Conference indicates decision to re- 
main within Conference, and a num- 
ber of the large life insurance com- 
panies indicate preference for joint 
organization. 





H. Dixon Trueblood appointed 
district supervisor in charge of the 
eastern division of the Union Central 
Life of Cincinnati and Clyde Fergu- 
son appointed editor of the “Agency 
Bulletin,’ the company's house organ. 





Investment and production depart- 
ments reflecting benefits of general 
business gains, 
Nollen of Equitable Life of 
states in address before company's 
production clubs. 





“New Deal" Policy launched by 
Pilot Life of Greensboro, N. C. 
Policy is low-cost term insurance for 
first year, converting annually, in 


units of $1,000, to Whole Life. 





Tabulation in The Spectator of ex- 
perience of twenty-six life insurance 
companies for thirty years (1903- 
1933) shows premiums received of 
$22,564,197,716, while payments to 
policyholders amounted to $16,825,- 
914,005, with assets accumulated for 
policyholders’ benefit amounting to 
$8,708,143,012. 





Sherman A. Manchester appointed 
manager of the Hartford agency of 
the Guardian Life 


pany of America. 





J. F. McFadden, president of the 
American Credit Indemnity Com- 
pany declares suit for receivership 
instituted in the St. Louis Circuit 
Court by two former employees 
“Wholly without merit." 





F. P. Ward, formerly of the Aetna 
(Fire) Insurance Co. publicity de- 
partment, appointed executive secre- 





tary of the Insurance Advertising 
Conference. 
National Board of Fire Under- 


writers reports that June fire losses 


exceed any | 


President Henry S. | 
lowa | 


Insurance Com- | 


in the United States were 37.16 per 


cent below the loss for June, 1932. 
For the first six months of 1933 the 
drop in fire losses has been over $64,- 
000,000 as compared with 1932. 
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Don't Bite the Hand that Feeds You 








[SOUNDINGS 


By ROBERT WADE SHEEHAN 


ROUND the word “commodity” an insurance 
controversy continuously swirls. Most of 


of us have been taught and are accustomed 




















to regard insurance as a service and the practition- 
ers of that service as professional men. In the face 
of this tradition there are progressive leaders in 
the fire and casualty world today who urge a re- 
consideration of this attitude and insist that a mod- 
ern merchandising technique be introduced in in- 
surance in order that the business may meet the 
inter-industry competition of the times. 

It is entirely probable that the true position of 
insurance lies somewhere between the extremists 
of both camps. Insurance partakes of the char- 
acteristics of both a service and a commodity, ac- 
cording to the aspect and approach, and the fail- 
ure to observe these distinctions is the direct cause 
of some of the most depressing ills that beset the 
business. 

When policyholders are educated to regard in- 
surance as a commodity, the companies suffer se- 
verely in two ways. First, the policyholder con- 
cerns himself unduly with price, and, predicating 
the sale on this basis, forces the companies into 
chaotic and destructive price competition. Secondly, 
he regards his purchase as something which must 
be tangibly represented and feels, therefore, that 
unless he is awarded a claim of some description 
he has failed to get his money’s worth. 

On the other hand, when the “professional” the- 
ory is blindly adhered to, the companies, in com- 
plete disregard of what the public wants and 
needs, widen the already deplorable gap between 
assured and insurer and conveniently open the way 
for socialistic and profit-sharing enterprises which 
are quick to capitalize on the mistakes and de- 
ficiencies of the worthy, dependable, but non-the- 
less hidebound carriers. 


| 


Tide 


Jurrent Economic Trends 
3 tE Trend 


Outstanding development during 
the week was the decline in the 
security markets, led by the "wet" 
stocks, and attended by a decline in 
the commodity markets. 





Composite average of 70 in- 
dustrials on the New York Stock 
Exchange, the New York “Herald 


Tribune" reports, opened Monday at 
132.80 and closed Saturday at 
122.65. 

Composite average of 100 stocks 
opened Monday at 107.49 and 
closed Saturday at 97.60. 








Composite average of 30 bonds 
opened Monday at 90.25 and closed 
Saturday at 88.49. 





However, a year ago the com- 
posite average of 70 industrials was 
103.06; 30 rails, 16.38; 100 stocks, 
77.06, and 30 bonds, 71.84. 





New York Life Insurance Company 
reports an increase of over $25,- 
987,000 in ledger assets during the 
first half of 1933. Total income 
averaged over $1,000,000 per day. 





Loadings of revenue freight for 
the week ending July 15 totaled 648,- 
206 cars, the highest for any week 
so far this year, according to the 
American Railway Association. This 
was an increase of 108,983 over the 
preceding week this year, and an 
increase of 144,445 over the cor- 
responding week in 1932, but was 
a reduction of 109,783 below the 
corresponding week in 1931. 





The Journal of Commerce weekly 
index of commedity prices broke to 
68.5 on July 22, as compared with 
the year's peak of 70.4 a week earlier, 
but continued substantially above the 
index number a year ago, 56.2. 
Group averages for grains, textiles, 
and foods showed abrupt declines 
during the week, while non-ferrous 
metals and paint materials receded 
more moderately. Iron and steel and 
fuel averages rose, and other groups 
were steady. 


Reports from San Francisco and 
from Detroit indicate general in- 
dustrial and business improvement 
including an increase in employment. 





Electric Bond & Share Company 
reports for the year ending June 30, 
net income of $10,982,382, after all 
expenses, including taxes, compared 
with $17,505,984 in the preceding 
year. Surplus income, after common 
dividends of $762,718, was $1,785,- 
734 against surplus income of $4,- 
071,710, after common dividends of 
$5,060,066 the year before. 





Loans and investments by Federal 
Reserve banks were increased by 
about $240,000,000 during the month 
of June. Sixty-six more member 
banks were re-licensed bringing total 
open on an unrestricted basis to 
5,602. Closed banks have only 5 per 
cent of total deposits of member 


banks. 
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Indemnity 
Insurance Co. of 
North Ameriea 


PHILADELPHIA 
CAPITAL $1,000,000 
€ 


Casualty 
Fidelity 
Surety 


Unquestioned Financial Stability 
Unique, Convenient Policies 
Complete, Efficient Service 

All Modern Coverages 


Combination Automobile Policy, 
Combination Residence Policy and 
Complete Golfer’s Policy issued jointly 

with allied fire companies. 
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NEW HAMPSHIRE 
FIRE INSURANCE CO. 


Manchester, N.H. 6) 
ASSETS $15.847.113.65 i 
LIABILITIES EXCEPT CAPITAL ‘ 
$7,647 154.37 “ 
POLICYHOLDERS SURPLUS V 
$8.199,959.28 5 
BONDS AND STOCKS AT NEW YORK INSURANCE DEPARTMENT VALUATION ’ 
63 YEARS OF ACHIEVEMENT 4 





STRENGTH — DEPENDABILITY — SERVICE 


The London & Lancashire Insurance Co., Ltd. 
of London, England 


Law Union & Rock Insurance Co., Ltd. 
of London, England 


Orient Insurance Company 
of Hartford, Conn. 


Safeguard Insurance Company 
of New York 


Standard Marine Insurance Co., Ltd. 
(Fire Dept.) 
of Liverpool, England 


Eastern Department 
Hartford, Conn. 
Pacific Department 


Western Department 
San Francisco, Cal. 


Chicago, Ills. 











FOURTH EDITION 


Fire Insurance Inspection and 
Underwriting 


By Dominge and Lincoln 
PRICES: PER COPY (REGULAR EDITION) $6.50 


Edition de luxe, real flexible leather, gilt edges, thumb 
indexed, $7.50 


THE SPECTATOR COMPANY 


56th & Chestnut Streets, Philadelphia, Pa. 
CHICAGO NEW YORK BOSTON 
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Teacher Liability in the 
School Shop 


The Great Development in Vocational 
Education During the Past Decade Has 
Made the Question of Accidents and 
Teacher Liability an Important One; 
What Has Been Done in Different 
States to Take Care of the Problem 


By R. D. FLEMING 


ITH the great development 

in vocational education dur- 

ing the last decade and the 
consequent increase in the number of 
school shops, the question of accidents 
and teacher liability in assuming in- 
creasing importance among vocational 
and industrial arts teachers. In the 
State of New York the Vocational and 
Extension Education Division of the 
State Education Department has en- 
deavored to secure the utmost degree 
of safety in industrial education shops 
by requiring the boards of education of 
every place in which these shops are 
located to have the shop teacher fill out 
and mail to the Division each year, a 
school safety inventory which gives a 
list of safety devices prescribed for ma- 
chines in the woodworking machine, 
automobile mechanics, airplane engine, 
sheet metal, plumbing and printing 
shops and the foundry, and a list of 
other protective devices, in use or not 
in use, on other shop equipment. In 
this work the State Labor Department 
is cooperating. Inspectors of the La- 
bor Department, after an examination 
of the school shop schedules, call on the 
schools with unsatisfactory shop condi- 
tions, inspect the equipment, recom- 
mend proper guards for the machinery 
and state the correct practices to be 
followed in the shop. The Education 
Department also prescribes instruction 
in safety for every industrial teacher 
and refuses to approve courses that do 
not include such instruction. 


Accidents Will Occur 


In spite of these precautionary meas- 
ures accidents at times occur in school 
shops. The courts of New York State 
have shown a growing tendency to 
award compensation to pupils, both in 


727 
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public and private institutions, who 
are injured in school activities on school 
grounds and within school buildings. 
The burden of proof is usually placed 
on the teacher and the Board of Educa- 
tion jointly to show cause why com- 
pensation should not be allowed, even 
though every precautionary measure 
had been taken to prevent an accident, 
the pupil warned and the teacher pres- 
ent at the time the accident occurred. 
The fact that the pupil has been in- 
jured, transcends in the mind of the 
judge, all extenuating circumstances. 
In some cases superintendents of 
schools have even been held liable for 
accidents on machines installed under 
their direction. 

In one case brought against the 
Board of Education of Rochester, N. Y., 
and a teacher jointly because of an in- 
jury to a pupil in a school shop, in 
spite of the fact that the machine had 
been guarded, that a notice had been 
placed on it stating that the machine 
was not to be operated without the 
guard, that the pupil had been in- 
structed in operations he might per- 
form on it and forbidden to do others 
that were dangerous, yet the pupil ig- 
nored the sign, removed the guard, 
changed from a circular saw to a dado 
head and injured his fingers in cutting 
a blind dado. This was a process not 
included in the course of study and 
one which the teacher had forbidden 
the pupils to perform. He had, how- 
ever, instructed the class how the oper- 
ation was performed in industry. The 
jury deciding the case first brought in 
a verdict holding the teacher liable on 
the ground of negligence. The judge 
then instructed the jury to amend its 
verdict as the suit was a joint action 
against the Board of Education and the 


teacher. This the jury did, finding for 
the plaintiff. 

A case of a different type is one in 
which a pupil was injured while en- 
gaged in operating an unguarded buzz 
saw, as part of his school work. (Her- 
man vs. Board of Education 234 N. Y. 
196). In this case the pupil received 
a verdict in his favor against the local 
Board of Education and the school 
superintendent, The judgment was af- 
firmed in the higher courts. The judge 
who wrote the opinion held the Board 
of Education liable on the ground that 
it was their duty to see that the ma- 
chine was properly guarded. The court 
held the superintendent individually 
liable and that being true it follows 
that the teacher may be held indi- 
vidually liable for his own negligence. 
This is no new doctrine in the law of 
negligence. 


State Practices 


In an investigation made by the 
Massachusetts Committee on School 
Shop Insurance Methods of the Massa- 
chusetts Vocational Association it was 
found the practice in the various states 
was as follows: 


States 
Workman's Compensation Insurance 
demanded for teachers........ a 
No insurance for teachers.......... 19 
Local Board of Trustees furnishes 


Compensation Insurance for teach- 


Local Board of Trustees must have 
students insured and may have 
teachers insured 
The Massachusetts Commission found 

no case in which the local board of 

trustees did not furnish the defense 
in case of a suit against an instructor. 

In Oregon practice it found that the 

school districts do not come under the 

protection of the State Accident Com- 
mission or the Compensation laws and 
therefore must carry their own risks. 

In only one state did the Commis- 
sion find insurance demanded fo the 
protection of students. Montana teach- 
ers may be insured under the provisions 
of the Industrial Accident Board, if 
the local board so desires, but students 
working in school shops must be in- 
sured through arrangement with pri- 
vate insurance companies. 

Connecticut, the Commission learned, 
takes the opposite view. There, the 

Supreme Court has ruled the operation 


(Concluded on page 32) 








A Fire and Casualty Agent at Work 


Plate Glass ‘‘Damage”’ 
By CLAYTON G. HALE 


SUPPOSE it is only natural to 

sometimes think the insurance 

business has been painfully 
slow to adapt itself to what the 
public wants. We often make 
laborious work of small improve- 
ments. 

At the present time we sell a 
plate glass policy which covers 
only breakage, which term is de- 
fined as a fracture of the glass— 
usually a fracture completely 
through the glass. We exclude 
breakage by fire, since it is cus- 
tomary to carry fire insurance 
which covers the glass against that hazard. 

But what of the things which can damage plate 
glass as much as breakage? The two important 
considerations are acid damage, and scratching. 
From the point of view of the alert merchant, 
either of these hazards is as important as is break- 
age, since either one means replacing the glass. 





Now what does the insurance business say to 
him? We say he may have protection against acid, 
by endorsement and extra premium, under his plate 
glass insurance policy; but that he may not have 
protection against scratching, on that basis. Why? 
I do not know. Indeed, we are likely to go one step 
further and say we will suspend his plate glass in- 
surance altogether if the lights are scratched, be- 
cause they break more easily in that condition. 

The one method of insuring against scratching 
is by means of a malicious damage policy, which 
usually is written by a fire company rather than a 
casualty company—if it can be secured at all. 

Just why we can go only part way is one of those 
disconcerting little unanswered questions which 
make the public wonder sometimes if we know 
what we are doing; and here I repeat the proposi- 
tion I advanced in these columns about three years 
ago when comprehensive policies were under con- 
sideration: Let us get away from offering insur- 
ance the way we want to sell it, and start offering 
it the way the public wants to buy it. 








Are You Neglecting Rain Insurance? 





Boat Liveries 





N a recent issue of the Hartford 
Agent, the editor says that there are 
two reasons why rain insurance has Many Agents 
never achieved the popularity the cov- 
erage deserves and why it is still con- 


lights” in the insurance line-up. He 


says that it is not, as one might think, Coming Events in Order to 


because the coveruge is difficult to sell, 


but first, because agents fail to study in Solicit Insurance Far Enough 


advance the protection the policy pro- 


the Protection the Policy Pro- 
sidered by many as > of » “lesse ° 
dered by many as one of the “lesser Vides and Do Not Watch for 


Carnivals 

Celebrations 

Church Fairs or Bazaars 
Clambakes, Shore Dinners, etc. 
Club and Fraternal Events 
Concessions—Al] Kinds 

Dances 

Excursions 

Exhibitions 

Fairs—Provincial, County or Local 


Fail to Study 


vides and the facilities and rules of the in Advance to Permit the Ferries 


company; and second, because agents 


so often neglect to watch for coming Orderly Sale and Delivery of 


events so that the insurance may be 
solicited far enough in advance to per- 
mit the orderly sale and delivery of the 


the Policy. 


Field Days 

Football Games 

yasoline Filling Stations 

Golf Matches and Practice Courses 
Lacrosse Games 








policy. For the first trouble, he says, 
there is only one remedy, to develop 
interest. If that quality has been 
aroused, the second trouble is almost 
certain to take care of itself, as it 
has never been because of a lack of 
opportunity for the sale of rain insur- 
ance that more rain insurance prem- 
iums have not filled agents’ pockets. 
The writer urges the agent to watch 
the local agents papers for announce- 
ments of such future events as garden 
parties, flower shows, pageants, con- 
certs and amateur outdoor theatricals. 


the following: 


Auction Sales 


Aviation Meets 
Band Concerts 
Baseball Games 
Beach Resorts 
Boat Excursions 


He gives a list made up by the Hart- 
ford’s rain insurance department for 
an agent who wanted suggestions as to 
where to look for business. It includes 


Amusement Parks 


Lawn Parties 

Outdoor Motion Picture Shows 
Parades or Pageants 
Picnics or Outings 
Polo Matches 
Races—All Kinds 
Refreshment Stands 
Road Houses 

Rodeos or Round-ups 
Sight-seeing Bus Lines 
Tag Days 

Tennis Matches 

Track Meets 

Winter Sports Events 
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Home Office 
Buildings 
of 


Distinction 


FUNC UAUULAATUUU AT 


National Board of 


Fire Underwriters, 


New York 


YMNLUVU AMULET ATA 


T is indeed fitting that the building 
of the National Board of Fire Un- 
derwriters should take its place in 
that collection of distinguished “Door- 
ways to Protection” which have 
adorned the covers of The Spectator 
during the past few months, for it is 
probably true that none of the magnifi- 


cent buildings so far portrayed on 
these covers, and described in these 
columns would have been what they 


are in the way of excellent construc- 


tion, sound material, durability and 
safety were it not for the labors and 
achievements of the National Board 


of Fire Underwriters in the field of 
better building from the standpoint of 
fire prevention and_ resistance to 
natural catastrophes of all kinds. 

The vast influence of the National 
Board of Fire Underwriters on Ameri- 
can architecture and building stand- 
ards was well expressed in a brief 
dedication speech by W. A. Mallalieu, 
general manager of the organization, at 
the ceremonies attendant upon the 
completion, in 1926, of the building 
here under discussion. On that occa- 
sion, in the course of awarding cer- 
tificates of craftsmanship to the work- 
ers employed in its construction, Mr. 
Mallalieu said: 

“The owners of this building are 
stock fire insurance companies—that 
business group which issues policies of 
protection, allowing banking and trust 
institutions to loan money to make pos- 
sible the great building era which this 
country has enjoyed in recent years. 
Without a proper safeguard against 
the fire hazard, no money is loaned for 
building operations. The owners of 
this building are fire underwriters; 
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they are also that group which for 
more than a generation has advocated 
better building regulations and im- 
proved building construction. The 
building code prepared by the National 
Board of Fire Underwriters has 
served as a model in hundreds of cities 
of our country, and the Board’s recom- 
mendations for building construction 
and building equipment are largely re- 
sponsible for the improved type of 
buildings which have been erected in 
recent years. No architect draws 





plans without careful reference to these 
regulations, and no builder prepares 
his estimates or carries on his work 
without giving consideration to these 
suggestions developed by the stock fire 
insurance companies for safe and sane 
building construction.” 

It goes without saying that the 
building which houses the National 
Board of Fire Underwriters is every- 
thing that it should be from a safety 
and fire prevention standpoint, and it 

(Concluded on page 25) 





SSSEESESSSSESSESSESES 


$ Some of the Booklets 
We Publish to Help 
Our Agents!... 


very insurance company publishes litera- 


we believe that the current 
Southland booklets are outstanding be- 
S cause of pure logic contained in them 
Chey mt back the hearse up to the 
® door” they sell the idea of life insurance. 
Among them are personal budget books, 
$ 44 reasons for life insurance protection, 
$ a typical retirement income case, the 
Southland house organ, and others. 
J Seuthland Life 
Insurance Company 
£ HARRY L. SEAY, President 
B ; E DALLAS, TEXAS 
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ECONOMICAL? 


That’s only half the story! 


Life insurance is not only a good 
investment but the greatest of bar- 
gains. It is the only investment which 
ean be purchased in large amounts 
on a long time payment plan without 
interest charge. It is man’s guar- 
antee of success to the end of his days. 
Are you interested in building your 
own niche in your community as a 
Life Underwriter? Then you will 


find it pays to be friendly with the 


PEOPLES LIFE INSURANCE COMPANY 


“The Friendly Company” 
FRANKFORT 


INDIANA. 























AGENCY MEETINGS 


The Pan-American Believes in Them 


Meetings of agents—in the agency, in regional 
conferences, in national conventions—give those in 
attendance something impossible to get elsewhere. 

But there are benefits other than mere “rubbing of 
elbows” in agency meetings. The exchange of ideas 
is of tangible value in increasing knowledge and 
efficiency. The meetings form a definite factor in 
the development of agencies. 

The Pan-American carries this conviction into both 
its regional meetings and national conventions— 
while also encouraging meetings in the agencies 
themselves. This company believes most strongly in 
agency meetings. For agency information address 

TED M. SIMMONS 
Manager United States Agencies 


CRAWFORD H. ELLIS 
President 


EDWARD G. SIMMONS 
Vice-Pres. & Gen. Mer. 




















Just Issued 
1933 Edition of Baldwin 


NEW YORK 
INSURANCE LAW 


Contains all amendments to Janu- 

ary, 1934, together with Emergency 

Measures and Miscellaneous Laws 
Affecting Insurance 


Substantially Bound 
in Flexible Fabricoid 


PRICE $6 PER COPY 


Shipped promptly upon receipt of 
your order to: 


SPECTATOR COMPANY 
Publication Office 

N.W. Cor. 56th and Chestnut Streets 

PHILADELPHIA, PA. 


THE 














THE 
NEW REVISED FOURTH EDITION 


THE ADJUSTER’S MANUAL 


by C. H. Harbaugh, M. D. 


HIS invaluable handbook, by an acclaimed 

authority, has been fully revised and brought 

up to date. New and important articles have 
been added to the section on diseases, and new 
words have been added to the glossary of medical 
phraseology which now embraces more than 2000 
terms and explanations. 


This indispensable manual for the health and ac- 
cident underwriter and adjuster is divided, for 
convenience, into three parts, namely: 


I.—Accidents; Section II.—Diseases 
Section III.—Poisoning 


Section 


Price, in flexible binding, $6 per copy. 


errr reer $ 65 
ye PPT 120 
PT ere re 210 
| Teer Tere ce 375 


Please remit by Money Order or Bank Draft on Philadelphia 


THE SPECTATOR COMPANY 


56th and Chestnut Streets, Philadelphia, Pa. 
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ilinois Life Contract 


Is Finally Approved 


Details of the Reinsurance Agree- 
ment with the Central States 
Life, Des Moines 

Finis was written 


litiga- 
Insur- 


CHIcaGo, July 24. 
to the receivership 
tion involving the Illinois Life 
ance Company of Illinois on Saturday 
when Judge James H. Wilkerson, in 
United States district court, approved 
the reinsurance contract submitted by 
the Central Life Assurance Society of 
Des Moines, Iowa. 

The changes ordered by Judge Wil- 
kerson in the contract were of a minor 
nature, the most important being that 
those policyholders who had paid their 
premiums up to July 15, should not be 
required to stand physical examination. 

The contract the 
court by a special advisory committee 
and along with it went the written ob- 
individuals and 
groups of policyholders. However, it 
was evident that the court had grown 
weary of the prolonged squabbling be- 
received these documents on 


prolonged 


was submitted to 


jections of various 


cause he 
Friday morning and the next day signed 
the reinsurance contract. 

At the last hearing in 
it was indicated that the temper of the 
judge was getting rather thin over the 
protracted wrangling and argument 
over the reinsurance when he notified 
the several objectors that they must 
reduce their criticisms of the Central 
Life contract to writing. 

It is interesting to note that not an 
objection was made by any of the other 


open court 


five companies whose reinsurance pro- 
posals were considered simultaneously 
with that of the Central Life. The con- 
tract before the court was selected by 
a special advisory committee of eminent 
insurance counsel and the receiver, Gen. 
Abel Davis, as the best and instead of 
taking their idea into open court for 
discussion, as was done in the earlier 
stages of the reinsurance, they imme- 
diately sat down and drew up the con- 
tract. In the earlier stages of the re- 
ceivership the proposals were first filed, 
and then attacked by competing groups, 
and as a result first one company which 
apparently had made the best bid, with- 
drew, and then a second group, which 
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Fourteen Life Companies 
Organizing in California 
Promotional Activity Most Pronounced 


in the History of the Department, 
Officials Declare 


Fourteen stock legal reserve life in- 
surance companies are being organized 


in California at the present time in 
what Insurance Commissioner E. F. 
Mitchell describes as the most active 
insurance company promotion move- 
ment seen by the department in its 


entire history. In all, the department 
list shows more than 30 companies or 
associations now on record as having 
received organization permits. Several 
have also received authority and per- 
mission to sell stock. 

The following companies are being 
organized by San 
Oceanic Life Insurance Company, Cas- 
ualty Life Company, Globe Life In- 
surance Company, Income Life Insur- 
ance Company, Western National Life 
Insurance Company. 

In Los Angeles the life 
companies are being organized; Empire 
Life Insurance Company, 
wealth Life Insurance Company, Gold 
Coast Life Insurance Company, Life In- 
surance Company of America, Postal 
Union Life Insurance Company, Trans- 
Pacific Life Insuranc> Company. In 
addition the Seaboard National Life is 
being organized in Long Beach and 
Oakland is given as the headquarters 
of the Guardian Assurance Corpora- 
tion, and the Interstate Life Insurance 
Company. 

Companies forming for the purpose 
of writing casualty and surety lines 
include the Mission Surety Company, 
Los Angeles; Olympic Assurance Com- 
pany, Los Angeles and the First Na- 
tional Surety Company of California, 
sponsored by San Franciscans. 


Francisco interests: 


following 


Common- 











Eight assessment accident, health 
and life associations are on the list 
together with three reciprocal organi- 
zations and one title insurance con- 
cern. 
was selected to submit a _ contract, 
dropped out. 

The first of these was the Lincoln 


National Life and the second was the 
James M. Kemper organization of Chi- 
cago, which withdrew after the form 
of its contract was submitted. 
(Concluded on page 19) 


Mutual Benefit Creates 
New Underwriting Dept. 


Alfred J. Riley is Made Under- 
writing Executive; Medical 
Board Shares in Direction 


The Mutual Life Insurance 


Company has created a new underwrit- 


senefit 


ing department headed by the members 
of the medical board and by Alfred J. 
Riley, formerly mathema- 
tician, who now bears the title under- 
writing executive. 


assistant 


Several groups from the new business 
department transferred to 
the underwriting department, including 
those with lay approving, 
corresponding over declined cases, han- 
dling confidential reports and holding 
pending applications in abeyance. 

Mr. Riley has been with the Mutual 
Benefit more than 25 years and in 1922 
was appointed assistant mathematician. 


have been 


concerned 


For the past five years he has been giv- 
ing a great deal of time to the 
selection of risks from the executive 
viewpoint. 

He fellow of the Actuarial So- 
ciety of America and an associate of 
the American Institute of Actuaries. 
He is treasurer of the Home Office Life 
Underwriters Association and has been 
a member of the executive council since 
organization. He holds membership in 
the American Statistical Association, 
the American Economic Association 
and the American Academy of Political 
and Social Sciences. He is senior war- 
den of Montclair Lodge 144, F. & A. M. 


his 


is a 


Berkshire Life Agents 
Honor Their President 


During the week of July 10 the gen- 
eral agents and the associates of the 
Berkshire Life Insurance Company 
conducted a special “birthday greet- 
ing” campaign in honor of President 
Fred. H. Rhodes and in the celebration 
of the fifty-fifth anniversary of his 
birth, July 14. Final reports of the 
campaign show that 683 applications 
for $1,381,469 of business were sub- 
mitted as a special tribute to Presi- 
dent Rhodes. Birthday greeting stick- 
ers were attached to all applications 
submitted during the week. On the 
afternoon of July 14 the accumulation 
of such stickers were presented as a 
“bouquet” to President Rhodes. 
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T. M. Riehle New York's 
Choice for N.A.L.U. President 


A special meeting of the Life Un- 
derwriters Association of New York, 
held last week, resulted in the unani- 
mous approval of a resolution pledg- 
ing the Association’s delegate to the 


National convention in Chicago to vote 
for Theodore M. Riehle of New York 
for president of the National Associa- 


tion of Life Underwriters. The reso- 
lution also advises the advisory nomi- 
nating committee of the National As- 
sociation of the New York Associa- 
tion’s preference. 

The resolution had been submitted 
to the New York Association’s execu- 
tive committee, who referred it back 


to the membership. A ballot was taken 
on the resolution. Ht begins to look as 
if there might be a hot contest at the 
Chicago convention. 


Chester M. Frey Heads 
Provident Leaders’ Club 


Franklin C. Morss, manager of 
agencies of the Provident Mutual Life 
Insurance Company of Philadelphia, 
announces the results of the Leaders’ 
Club for the fiscal year 
ending June 30, 1933. A total of 68 
agents have qualified as active members 
of the Club, which will hold its con- 
vention at the Edgewater Beach Hotel 
in Chicago on Aug. 20-23. 

Chester M. Frey, of the Philadelphia 
Agency, is president of the club by vir- 
tue of his having obtained the highest 
production in the Company’s entire or- 
ganization. Not only did Mr. Frey ex- 
cel other members of the company’s 
force in production, but he beat his own 
previous record by considerably more 
than 100 per cent, despite the nation- 
wide unfavorable economic condition. 

The first vice-president of the club 
is Donald T. MacKinnon, of Detroit, 
who has been a member of the club ever 
Other vice- 


competition 


since its inception in 1923. 


presidents are Warren T. Smith, 
Sigourney Mellor, and W. Laurence 
Mason, all of Philadelphia. Isaac P. 


Miller, also of Philadelphia, is secre- 
tary-treasurer. 


President's Month For 
The Scranton Life 


A campaign worthy of special men- 
tion is that plotted by the Scranton 
Life Insurance Company in August in 
honor of President Walter P. Stevens. 
Last August a similar campaign, 











For Over 82 Years 


In 1851 the Massachusetts Mu- 
tual issued its first policy. From 
that day to this its constant en- 
deavor has been to furnish the 
best possible life insurance ser- 
vice at the lowest possible cost. 
That it has been successful is 
shown by the enviable reputa- 
tion which the company enjoys 
among those who buy insurance 
and among those who sell it. 


Massachusetts 
Mutual Life 


Insurance Co. 
Springfield, Massachusetts 


Organized 1851 


More Than Two Billion Dollars of 
Insurance in Force 























marking the company’s twenty-fifth 
anniversary, was staged, and resulted 
in a high mark of accomplishment. 
This year, with business on the upturn, 
and enthusiasm at a high pitch, the 
banner month of August, 1932, should 
be eclipsed. A compelling, intimate 
touch has been lent to the campaign 
by the mailing, to every agent in the 
company’s service, a personal pledge 
card which will be filled out and re- 
turned direct to President Stevens. It 
is certain that no agent will leave a 
stone unturned in his effort to honor 
President Stevens with at least the 
amount guaranteed in the pledge. The 
President’s Cup will be awarded to the 
agent producing the greatest amount 
of written business during the period, 
and, in addition, President Stevens will 
award a personal prize to the agent 
submitting the most applications. We 
predict that President’s Month will go 
over the top for the Scranton Life. 


Elaborate Exhibit for 
Life Advertising Men 


Jerome A. Young, of the Monarch 
Life Insurance Company, will give the 
Life Group of the Insurance Advertis- 
ing Conference, at its national conven- 
tion to be held in Chicago next fall, 
an exhibit comparable with any ad- 
vertising exhibit ever held in America, 
says Seneca Gamble, chairman of the 
Life Group Program Committee. 

In past years, there have been ex- 
hibits of fire and casualty as well as 
life insurance, but this time the exhibit 
will consist 100 per cent of life adver- 
tising and sales promotion helps, thus 
permitting the life group members to 
devote their undivided attention to ex- 
amining the material applicable to their 
own business. 

This will mean that life insurance 
advertising men and agency officers 
should be able to receive from this con- 
vention more ideas than were ever 
taken from previous conventions. 


President W. T. Grant 
Now Kentucky Colonel 


At one of the recent sectional meet- 
ings of the Business Men’s Assurance 
Company, Kansas City, Mo., President 
W. T. Grant was presented with a com- 
mission as colonel on the Kentucky 
governor’s staff. This meeting was held 
at Louisville, and a number of other 
sectional conferences have since been 
held, including one at Wichita, Kans., 
and another at Madison, Wis. Several 
states were represented at both meet- 
ings. Next year marks the silver an- 
niversary of this progressive company 
and its entire personnel is pledged to 
make the anniversary a notable one in 
point of accomplishment. 
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Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an unlimited 


Contract as good as the best, with exclusive rights. 
Confidential communication invited from those with clean rec- | 
ords and with ability to handle such an agency. 
EXCLUSIVE 
care of THE SPECTATOR 
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The Spectator, July 27, 1933 

















KVENTS 


COMMENT 











John C. Leissler Resigns 
insurance Editorial Post 


John C. Leissler, who for nearly sev- 


has been insurance editor of 


years 
1e Chicago Journal of Commerce and 
lso has represented The Spectator in 
of that period, has 
resignation from the 
aily paper post. Mr. Leissler now is 


hicago for most 


+ hi 
nnounced his 


vorking on several propositions, but 
or the time being will devote most of 
is time to editorial work in Chicago 


nd vicinity for insurance magazines. 
Mr. Leissler, before joining the staff 
f the Chicago Journal of Commerce, 
had comprehensive daily 
which ranged 
from the usual cub reporter routine of 
1orgues, police courts, and church news, 


enjoyed a 


newspaper experience 


to general reporting on large daily 
papers in Texas, Iowa and Ohio. In 
addition he had been with the Asso- 


ciated Press for two years, having been 
assigned by that organization to report 
the first inauguration of Mrs. Miriam 
Amanda Ferguson governor of 
Texas in 1925 and then stayed at the 
Texas capital to report the activities 


as 


of the house of representatives and 
other official events. 
He made his first contact with the 


insurance business as a reporter while 
acting as commercial editor of the Des 
Moines Register in 1926. 

During his tenure with the Chicago 
Journal of Commerce Mr. Leissler at- 
tended numerous insurance conventions 





Openings... States of 
New York and Ohio 


For 61 years we have furnished 
Life Insurance at the lowest pos- 
sible cost. With a new expan- 
sion program in effect desirable 
openings are available for Agents 
in New York and Ohio. Write, 
E. Parker Waggoner, First Vice- 
Pres. and Supt. of Agents. 


NI 


a =~ —— 


BUFFALO MUTUAL 
LIFE INSURANCE COMPANY 


Bate I ew York 
‘ 


and became personally acquainted with 
leading insurance executives from all 
parts of the country and in all divisions 
of insurance. He is especially well 
known in the Central Western States 
largely because of his frequent inter- 
pretive articles on important insurance 
topics. One of Mr. Leissler’s articles 
which suggested the several lines of in- 
surance necessary to make a vacation 











| about that time 


| breaks. 


complete was reprinted in full by the | 


Literary Digest and was described by 
Lowell Thomas, in his nationwide radio 
discussion of that week’s issue of the 
publication, as one of the best insur- 
ance articles he had ever read. 











PAN-AMERICAN OFFICERS WHO CONDUCTED MEETINGS 


Dr. E. G. Simmons, vice-president and general manager, and Ted M. Simmons, manager, 
United States Agencies of the Pan-American Life Insurance Company, New Orleans. | ball player, Pop, if you weren't so fat.” 
They presided at the company’s series of summer conventions, the last of which was | : : 

held at Indianapolis on July 18 and 19 
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AS | LIVE 


By Frank ELLincron 


JINRZES,” I always admit when pressed, 

“T used to be a pretty good base- 
ball player.” Ask me where I played, 
and I toss off, casually, ‘‘Infield—short, 
second, third, all around.” Pressed a 
little further and I start in telling 
in Gainsville when I 
just missed an unassisted triple play by 
inches, and from there, pressed or not 
I tell about having knocked a home 
run off the visiting big leaguer at Tate, 
Ga., the point of the 
the three outfielders 
team had come in and 
second base to watch 


story being that 
of the opposing 
sat down around 
him give me the 
There is a great deal more to 
my baseball monologue but bear up a 
moment. I am going to save the bal- 
ance of the reminiscences for a book 
which I shall title “Runs in Cotton.” 


* ok a 


ATELY, however, I have let down a 
bit in my bragging and the reason 
is that The Spectator has organized a 
ball team and they have been engaging 
in actual combat with the Chiltons, us- 
ing a ball and not the same word spelled 
with a “u.” Asa matter of fact Man- 
ager Bushler told me just before yes- 
terday’s game that he planned to put 
me in as a pinch hitter if the going got 
tight. Naturally, I informed him that 
I would brain him with the heaviest 
bat on the playing field if he so much 
as called out my name. Fifteen years 
of baseball with nothing but pronouns 
and adjectives to play with leaves one 
ill equipped to step up to the plate 
with a hundred doubting Thomases 
looking on. Not for me. 


S a matter of fact, I might have 
fallen for that bait if it hadn’t 
been been for a recent brief excursion 
back to the old infield—short, second, 
third, anything. A young fellow wanted 
to practice hitting one holiday after- 
noon and having had a second glass of 
iced tea, I agreed to field for him. His 
aim was erratic and my efforts lacked 
a lot of that easy grace that is seen 
in the league infields, but we both did 
our best. I thought I had acquitted 
myself handsomely until, on our way 
home, he said “You wouldn’t be a bad 


So I retired. 
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ORGANIZED VISUAL 
SELLING KIT 


The enormous advantages of Organized Presenta- 
tions and of Visual Selling Material are no longer 
questioned. 


The Visual Selling Kit used by field men of the 
Federal Reserve Life contains, among other material, 
complete organized visual sales presentations for: 
(1) Clean-Up Fund; (2) Family Income; (3) Educa- 
tional Provision; and (4) Retirement Income. 


The proper use of such material is explained 
thoroughly at the REGIONAL AGENCY MEETINGS, 
regularly scheduled at strategic points in Ohio, Mich- 
igan, Indiana and Illinois. 


THE FEDERAL RESERVE LIFE 
INSURANCE COMPANY 


Kansas City, Kansas 


Mr. Frank M. Hayes, Vice-President-Agency Direetor, 

Federsel Reserve Life Insurance Co., Kansas City, Kan. 
Sie: I am interested in joining « progressive Agency 

Organisation and will appreciate farther information about 


your Organized Visual Selling Kit, Regional Agency Meet- 
ings and other modern Agency plans. 


Sincerely, 























A Record of Progress 


This Company has shown an increase in 
insurance in force every year since organ- 
ization. 

We show an increase the first three 
months in paid for business as com- 
pared with the same three months of 
last year of 46%. 


The first three months of this year 
we show a gain in insurance In 
force of over TWO AND A HALF 

MILLIONS. 


The above record has been 
accomplished on account of 
liberal policies and a sym- 

pathetic understanding by 

the Home Office of the 
agents’ problems. 
ADDRESS 
CHARLES E. WARD 


Vice-Pres. in Charge of 
Agencies 
























LIFE INSURANCE CO 


HOME OFFICE ROANOKE. VA 

















for progressive agents... 








Life The Spirit 
Underwriting of Life 
Efficiency Underwriting 


by Walter Claff 


Repeatedly described as 
the best beginners text 
available on life insur- 
ance salesmanship. Nu- 
merous subtle ways of at- 
tracting the _ prospect's 


attention and beguiling 
methods of approach are 
outlined, followed by 


many ingenious closing 
suggestions. Selling ade- 
quate coverage is stressed 
with definite examples to 
show how the salesman 
may lead the prospect to 
discover the extent of his 
own needs, 


Price $1.00 
12 copies, $10; 
25 copies $20. 





by Walter Claff 


In this book, a sequel 
to Life Underwriting 
Efficiency, the author em- 
phasizes the importance 
of physical appearance 
and mental attitude. This 
book is not only highly 
inspirational to both the 
new and the experienced 
salesman but also offers 
many new and effective 
sales methods. One Gen- 
eral Agent says it is “‘the 
best sales book for both 
new and old men I have 
read in my 26 years in the 
business.” 


Price $1.00 
12 copies, $10; 
25 copies $20. 





Cc. L. U. DEGREE QUESTIONS & ANSWERS 


covering the 1932 examination are contained in a 
booklet titled ““C. L. U Handbook with Questions 
and Answers to the 1932 Examination."" An 
education in iteelf, whether or not you are study- 
ing for the C. L. U. designation. 


Price $1.00 
12 copies, $10; 





ORDER TODAY FROM 


THE INSURANCE FIELD INSURANCE COMPANY | 
P. O. Box 1164 WM. A. LAW, President 
LOUISVILLE, - KENTUCKY Independence Square Philadelphia 








No Franchise 


We are thinking of some of the cur- 
rent “don’t-lapse” circulars sent to 
policyholders. 


Policyholders don’t like to be scolded, 
nor to be warned against meanness, 
negligence, selfishness. Such mes- 
sages are offensive because of their 
dictatorial and accusative nature. 
Further, there are strong things that 
can be said face to face, when there 
is friendliness in the voice and a smile 
on the lips, that in stark type are in- 
furiating, and tend to make men lapse 
rather than renew. 


The issuance of a policy gives us no 
franchise to treat the policyholder as 
if he were an irresponsible, small boy, 
compounded of cantankerous cussed- 
ness. What a contrast between such 
circulars and those that speak with 
dignity, with logic, and with a com- 
pelling emotional appeal! 





THE PENN MUTUAL LIFE 
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Illinois Life Contract 


ls Finally Approved 
Concluded from page 15) 


The advisory committee is composed 
of Thomas L. Marshall, attorney of 
Chicago; Samuel T. Swansen, general 
counsel of the Northwestern Mutual 
Life of Milwaukee, and William H. 
Thompson, attorney of Indianapolis. In 
addition to the proposals from the six 
companies the advisory committee also 
considered proposals from groups of 
policyholders and others, including the 
ubiquitous James P. Sullivan who tried 
to convince the court that the Illinois 
Life would be an excellent vehicle for 
experimentation of his revolutionary 
idea of a “pure insurance” company. 


Statement by Advisory Committee 

The advisory committee, regarding 
the Central Life proposal, said, “It has 
been found to be to the interest of the 
policyholders that the business of the 
lilinois Life be now continued under 
the management and direction of an 
experienced and competent life insur- 
ance company having a reputation for 
economical management and conserva- 
tive investment policy; and whereas, 
from the various proposals for reinsur- 
ance the Central Life Assurance So- 
ciety, has now been selected for that 
purpose.” 

Disinterested observers say that the 
Central Life’s proposal is about the 
most favorable that has been con- 
sidered at any time in the proceedings. 
It is distinguished by the commitment 
of the company not to make any profit 
off of the business, even including the 
business that is rewritten, except such 
profit that it might make by reinsuring 
the lien, and by the distribution of its 
present overhead over a larger amount 
of insurance. 

The lien is tentatively set at 70 per 
cent but it will be finally determined 
Dec. 31, 1933. The Illinois life business 
will be kept in a separate fund and its 
policyholders will receive all earnings 
on the business and all recoveries and 
appreciation of assets. 

All death claims occurring prior to 
the effective date of the contract, will 
be paid in full by means of 30 monthly 
installments; and claims arising from 
deaths after the effective date of the 
contract will be paid in full, subject 
only to the interest on the lien, if oc- 
curring prior to Jan. 1, 1939; and there- 
after the lien, if any, and interest, may 
be deducted. 

It is provided that after Jan. 1, 1948, 
or earlier, if the lien be finally dis- 


? 
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FAMILY 


tion program. 


death or old age retirement. 


which makes them: 





is one of the things provided by a MONARCH protec- 


All the contingencies are provided for—sickness, accident, natural 

MONARCH disability contracts with benefits from the first day of 

sickness or accident have the exclusive MONARCH “Triple Guarantee,” 
1. Noncancellable 


2. Incontestable 
3. Nonprorating 


MONARCH LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


LIFE—ACCIDENT AND HEALTH INSURANCE 


INCOME 








charged, all Illinois Life policyholders 
will become participating policyholders 
of the Central Life and will receive 
dividends on their insurance. 

Lapsed policies will be reinstated in 
accordance with their terms. 

A five-year moratorium on cash loan 
and cash surrender values is imposed, 
except as to reserves accumulated out 
of premium payments subsequent to the 
effective date of the contract. 

No legal or other fees in connection 
with the reinsurance will be charged 
against the Illinois Life assets. 

Liberal provision is made for the 
protection of agents of the Illinois Life 
in their renewal contracts. 


WANTED! 


GROUP INSURANCE 
UNDERWRITER 
for 
HOME OFFICE WORK 
by 
An Old Line Life Company 
Writing Group Life and Dis- 
ability Insurance in More Than 
Thirty States. 
Right Man Must Have 
Had Wide Experience 
and Actuarial Train- 
ing. In Replying, Give 
Full Outline of Experi- 
ence and State Age. 


Address “Group Underwriter” Box 
|| No. 70-A, care of this magazine. 





It was announced that the contract 
has received the approval of a com- 
mission consisting of the governor, the 
attorney general, and the insurance 
commissioner of Iowa. 

Other companies which submitted pro- 
posals to the advisory committee were 
the Illinois Bankers, Lincoln National 
(a new and revised plan), Monarch of 
Massachusetts, Old Line of Milwaukee, 
and Service of Omaha. 

Among the individuals submitting 
plans were James M. Crume, Darby A. 
Day, Hugh D. Hart, and James P. Sul- 
livan. 


Fortunate Dates for 
Life Ad Convention 


In planning to hold its scheduled 
meeting in Chicago, September 25, 26 
and 27, exact as planned, members of 
the Life Group Advisory Committee of 
the Insurance Advertising Conference 
are said to believe the dates chosen are 
most fortunate. Seneca Gamble, Chair- 
man of the Life Group Program Com- 


mittee, outlines some of these ad- 
vantages as follows: 
1. Present conditions, both within 


and outside of the life insurance 
business, make more important 
than ever the duties of the men 
in charge of advertising, publicity, 
sales promotion and public rela- 
tions. 


. Choice of Chicago as a site permits 
of especially favorable reductions 
in railread fares. 

8. Other conventions follow on the 

heels of the Life Advertisers, such 

as the Direct Mail Advertising As- 

sociation, meeting September 26, 

27, 28 and 29, and the National 

Association of Life Underwriters, 

meeting September 27, 28 and 29. 

Thus, the trip to Chicago should, 

for Life Advertisers, prove doubly 

profitable. 


to 
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A. L. C. Medical Section 
Proceedings are Published 


Complete Report of the 1933 Meeting 
at Chicago Being Distributed in 
Book Form; Many Interesting Papers 


A distinct contribution to the litera- 
ture of life insurance is the printed 
proceedings of the twenty-third annual 
meeting of the Medical Section of the 
American Life Convention which is just 
off the press. Copies are being mailed 
out by the general headquarters of the 
convention in St. Louis, Mo., to the 
membership. 

The twenty-third annual meeting of 
the Medical Section was held at the 
Edgewater Beach Hotel, Chicago, IIl., 
on June 6, 7 and 8. 

A distinct feature of the gathering 
was the Symposium of 1933 Selection 
Problems. Those who participated in 
this discussion presented the viewpoints 
of all branches of life insurance, includ- 
ing the agent, the actuary, the inspec- 
tor, the medical examiner, the lay un- 
derwriter, and the medical director. 
In all, 53 pages of the printed proceed- 
ings are devoted to this symposium and 
unquestionably it should prove very 
valuable to every life insurance man 
who is interested in the problems dis- 
cussed. 

“The Influence of Disease in the Gall- 
bladder on Some Other Organs of the 
Body,” by John J. Maisel, M.D., Fellow 
in Medicine, the Mayo Foundation, and 
Walter C. Alvarez, M.D., Division of 
Medicine, the Mayo Clinic, Rochester, 
Minn., is one of the finest papers ever 
presented at a meeting of a life insur- 
ance medical organization. 

Many other high-class papers are 
contained in the proceedings of the Med- 
ical Section including: “Premeditated 
Selection Against the Life Insurance 
Company,” by J. B. Mabon, associate 
actuary, Sun Life Assurance Company, 
Montreal, Canada; “The Importance of 
Recognizing the Early Symptoms and 
Signs of Pulmonary Tuberculosis,” by 
John M. Livingston, M.D., medical di- 
rector, Mutual Life Assurance Com- 
pany of Canada, Waterloo, Ontario; 
“Arthritis and Rheumatic Fever — a 
Major Underwriting Problem,” by T. 
H. Dickson, Jr., M.D., associate medical 
director, Minnesota Mutual Life Insur- 
ance Company, St. Paul, Minn., and 
the discussions of these prepared papers 
by other outstanding life insurance 
medical men and company executives. 

The printed proceedings are in a 


LIFE INSURANCE BY STATES 


The table below shows the life 


insurance business transacted in several 


states in 1932. The totals have been compiled from data which is to appear in 
the forthcoming edition of the LIFE INSURANCE YEAR BOOK, published by 
The Spectator Company. This publication contains a record of all business 


written by each company in each state. 


in the next issue of The Spectator. 


Totals for additional states will appear 


Life Insurance By States—Summaryt 





Insurance Insurance Premiums Losses Insurance 
in force Written Received Incurred in Force 
Dec. 31, 1931 in 1932 in 1932 in 1932 Dec. 31, 1932 
Arizona Ordinary $159,000,227 $14,110,298 $4,963,301 $1,954,651 $149,439,635 
GGROGD .cces 2,613,360 179,939 66,461 11,346,162 
Industrial . . 835,547 57,638 ,463,725 
Connecticut Ordinary .. 1,322,503,2 148,929,975 41,774,484 -316,804 
Group ..... 209,034,377 24,668,716 1,979,496 


Industrial 
Delaware Ordinary 218,428,966 


Group ..... 88,314,170 
Industrial . 65,923,281 
Idaho Ordinary .. 204,141,877 
Group — 8,499,820 
Industrial . 6,596,812 
Maine Ordinary .. 436,484,815 
Group . r 39,490,995 


Industrial 114,176,396 


Nebraska Ordinary .. 
Groep ....- 81,853,026 
Industrial 54,047,882 
Nevada Ordinary , 45,759,256 
Groep ..... 4,796,135 
Industrial . 344,270 
New Hampshire Ordinary .. 270,238,022 
Group ..... 22,874,091 
Industrial! 87,240,034 
New Jersey Ordinary .. 
Group ..... 380,509,101 


Industrial 


470,675,740 100,2 





27,386,193 
926,091,708 100,526,070 


27,993,788 
3,026,692 
19,766,093 f E 
3,051,438,194 398,667,873 87,490,600 36,775,388 2,967,220,914 
77,259,354 
1,318,654,012 261,727,539 60,093,276 13,180,843 1,260,636,927 


,648 22,142,378 
7,014,315 





750,041 
2,567,372 
,510, 5,668,838 29,160,021 188,010,202 
1,156,084 97,450 110,912 6,884,067 
1,261,994 316,372 38,249 6,173,337 
39,848,933 14,424,755 5,277,390 25 
6,393,842 404,590 349,679 


2,131,230 
‘ 


,712,575 





42,324,200 576,845 
13,242,808 386,058 
5,649,900 860,543 45, 
1,007,630 60,111 4,306,636 
28,035 7,617 349,105 


267,105,322 
20,582,314 
84,533,818 
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4,932,970 3,624,790 379,260,372 


* Data taken from the 1933 “Life Insurance Year Book,” published by the Spectator Company. 








form convenient for preservation in the 
permanent library of a member com- 
pany. The covering and outside print- 
ing are in contrasting shades of brown. 
In all, there are 24 pages, including 
the 3-page index. Both the subjects 
and the names of the speakers and the 
men who participated in the various 
discussions are contained in the index 





New York Life Statement 


An increase of over $25,987,000 in 
the ledger assets of the New York 
Life Insurance Company during the 
first half of 1933 was announced to- 
day by Thomas A. Buckner, President 
of the Company. The increase repre- 
sents the difference between total in- 
come of more than $189,117,000 and 
disbursements of approximately $163,- 
130,000. Disbursements included over 
$130,778,000 paid to policyholders and 
beneficiaries, the balance of over $32,- 
351,000 covering payment of trust 
funds, dividend deposits, reinsurance, 
taxes, and other expenses. 

Cash in Home Office bank accounts 
on June 30, 1933, amounted to approxi- 
mately $42,925,000, an increase of 
about $15,672,000 during the six months 
period. New investments made during 
the first half of 1933 exceeded $18,- 
439,000. 

Total income, which averaged over 
$1,000,000 per day, included more than 
$133,544,000 of premium income and 
over $43,249,000 of interest and rent 


received. 











so that it is easy to very quickly find 
any particular section of the proceed- 
ings the reader may desire. 

Harry W. Dingman, M.D., vice-presi- 
dent and medical director of the Con- 
tinental Assurance Company of Chi- 
cago, Ill., presided at the Medical Sec- 
tion meeting. Dr. S. J. Streight, asso- 
ciate medical director of the Canada 
Life Assurance Company of Toronto, 
Ontario, was the chairman of the pro- 
gram committee. 

The new officers of the Medical Sec- 
tion are: Chairman, Dr. John R. Neal, 
Abraham Lincoln Life Insurance Com- 
pany, Springfield, Ill.; vice-chairman, 
Dr. J. E. Daniel, Great Southern Life 
Insurance Company, Houston, Tex.; 
secretary, Dr. Martin I. Olsen, Central 
Life Assurance Society, Des Moines, 
Iowa; member of board of managers, 
Dr. S. J. Streight, and program chair- 
man, Dr. D. B. Cragin, Aetna Life In- 
surance Company, Hartford, Conn. 


Record Consecutive Production 


Jesse E. Downs of Missouri and John 
Ernest and Robert T. Williamson of Ok- 
lahoma, agents for the Central States 
Life Insurance Company of St. Louis, 
Mo., have passed the 289th week mark 
in their Perseverance Club membership, 
while Lamond S. McUarrie of Utah is 
right on their heéls with 286 straight 
weeks of production to his credit. 
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Aetna Life Officers 
Attend St. Louis Meet 


Vice-President S. T. Whatley and Other 
Officials of the Company Address 
Agency Forces 
S. T. Whatley, .vice-president of the 

\etna Life Insurance Company; Robert 

B. Coolidge, assistant superintendent of 

igencies, and N. M. DeNezzo, agency 

1an in charge of conservation, were 
he home office officials of the Aetna 

Life Insurance Company who attended 

an agency meeting in the St. Louis, Mo., 

general agency of the company in the 

Pierce Building on July 24. 

About 40 agents, including a num- 
ber from various parts of eastern Mis- 
souri outside of St. Louis attended the 
meeting. At noon a luncheon was given 
at the Missouri Athletic Association 
with Vice-President Watley as the chief 
speaker. Messrs. Coolidge and DeNezzo 
spoke at the agency meeting earlier in 
the day. 

Arthur P. Shugg is general agent in 
St. Louis for Aetna Life and under 
his direction the agency has been ob- 
taining a nice volume of good business 
throughout this year. 





Attending Northwestern 
Mutual Convention 

About 25 special agents of the North- 
western Mutual Life Insurance Com- 
pany in the St. Louis, Mo., territory are 
attending the annual agency convention 
of the company at the home offices in 
Milwaukee, Wis. 

C. H. Poindexter, general agent for 
the company in St. Louis, as president 
of the Northwestern Mutual Life In- 
surance Company Agents’ Association, 
took an active hand in the preparation 
of the program for this year’s gather- 
ing. The advance registration indicated 
that a new record for attendance would 
be set with some 1200 agents on hand. 


July Business Improvement 


The Continental Life Insurance Com- 
pany of St. Louis, Mo., reports a sub- 
stantial increase in the volume of new 
written life business for the first 15 
days of July, as compared with cor- 
responding days of July a year ago. 


Perfect Renewal Record 


Eighteen members of the Ed Mays 
Club of the Continental Life Insurance 
Company of St. Louis, Mo., had per- 
fect renewal records for the month 
of May, the latest month on which com- 
plete figures are now available. 


. 
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Monarch Life Meeting 

Francis Merritt of the Monarch Life 
Insurance Company of Springfield, 
Mass., spoke on “Retirement Income” 
at a regional meeting of the company’s 
agents held at the Mayfair Hotel, St. 
Louis, on the morning of July 21. 
Twelve salesmen representing the St. 
Louis office attended. Frank R. Phil- 
pott is general agent for the Monarch 
Life Insurance Company in St. 
Louis. 


Marlin H. Poindexter 
Joins Mutual Benefit 


Marlin H. Poindexter has been ap- 
pointed Kansas general agent for the 
Mutual Benefit Life Insurance Com- 
pany, of Newark, N. J., as of July 20, 
1933, and will continue the company’s 
office at Wichita, opening district of- 
fices in other cities as opportunity per- 
mits. He formerly conducted a success- 
ful district agency at Topeka for the 
Northwestern Mutual Life. 











SELLING 
RETIREMENT INCOME 





As a result of the lessons taught by the past few critical years, 
an increasing number of people are now determined to follow a 
more conservative program to attain financial independence. 
Many of them will quite naturally turn to the well-managed 
life insurance companies. 


Through life insurance, men and women not only can protect 
their dependents against financial loss in the event of premature 
death, but they can also build up a cash reserve for themselves 
for emergency needs during the middle years of life and provide 
funds which will assure a steady guaranteed retirement income 
for old age. More and moré, people are recognizing the unique 
advantages of life insurance from an investment viewpoint. 


The New York Life Agent is in an exceptionally strong position 
to be of service to such individuals. He represents a Company 
whose financial strength is unquestioned. Option Three of the 
New York Life policy contract provides a retirement income on 
all policies which mature as endowments, or are surrendered 
for cash. The Agent has a wide choice of new as well as old 
insurance contracts to fit the particular needs of his clientele for 
retirement income; also single premium and annual premium, 
and immediate and deferred annuities. 


NEW YORK LIFE 


51 Madison Avenue 
New York, N. Y. 


Home Office Building 














INSURANCE COMPANY 





























FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 


Denmark 
Franklin W. Fort Thomas B. Donaldson 


18 Washington Place, Newark, N. J. 








1824 1933 


Over a Century Old 
| UNITED STATES FIRE 
INSURANCE COMPANY 


| Home Office 
110 William Street, New York City 




















| Sales Possibilities 
Undeveloped in Maryland! 


| We Have Some of the Best 
! Counties in the State Open | 
for 


Direct Appointment 


| Generous Contract . . . Full Policy Service | 
Sincere Home Office Cooperation | 


| George Washington Life Insurance Co. | 
Charleston, West Virginia 





NORTHERN INSURANCE Co. 


OF NEW YORK 
83 MAIDEN LANE NEW YORK 


FIRE 
AUTOMOBILE 



































ATLANTIC LIFE 
INSURANCE COMPANY 


Richmond, Virginia 


Honestly, It’s the Best Policy 








THE GUARANTY LIFE INS. CO. 


DAVENPORT, IOWA 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


| 
| L. J. DOUGHERTY, President and Mgr. 


























| The Home Life sales-kit means a whole family of poten- 





The Home Life Insurance Company 
of America 


Protects the Entire Family 
Home Life Agents are equipped to serve every need for 
protection. Modern policies are issued on both Industrial 
and Ordinary plans from birth to Age 65 next birthday. 
tial policyholders back of every door-bell. 
There Is a Home Life Policy for Every Purse and Purpose 


Over One Hundred Millions in Force 


Independence Square Philadelphia, Penna. 
(Interested in Replies from Pennsylvania and Delaware) 









































OPPORTUNITY! 


Desirable ae. Open for General Agencies 
ral Contracts 


_ THE CAPITOL LIFE INSURANCE COMPANY 


Denver, Colorado 




















NOW BEING DISTRIBUTED 
THE LIFE AGENT’S BRIEF 


THE SPECTATOR COMPANY 
Beok Order Department 


56TH AND CHESTNUT STS. 


PHILADELPHIA, PA. 


: ' t U . 
GRAND RAPIDS. 
MICH, LABELS 
0) - an 0) ) 


SKOWISC ELASORATE DISPLAY 











| 














MIDLAND LIFE INSURANCE COMPANY | 


KANSAS CITY, MISSOURI 


THE COMPANY Backed and endorsed by the most substan- || 


tial and influential business men ih Kansas 




















City. 

ee insurance men of long experience 
THE MANAGEMENT Practical insurai 

MISSOURI, KANSAS, OKLAHOMA, 


THE TERRITORY COLORADO, TEXAS. 
| in the country today. 


FREDERIC 8S. WITHINGTON, 
Sec’y & Actuary 


The best territory 





| DANIEL BOONE, Jr., 
President 
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American Life Convention 


Announces Meeting Dates 


The American Life Convention has 
announced the dates for the series of 
convention meetings to be held in Chi- 
cago this fall. The general sessions will 
be held October 11, 12 and 13, and will 
be held in connection with the follow- 
ing sectional meetings: The Legal Sec- 
tion, October 9 and 10; Financial Sec- 
tion, October 10; Agency Section, Oc- 
tober 13. 

Convention headquarters for the 
meeting will be the Edgewater Beach 
Hotel, which has extended special rates 
to A. L. C. members and their families 
—$3.00 a day single, $5.00 double. 
These rates are available for the first 
three weeks in October. 

The Century of Progress Exposition, 
which will be at its best in October, is 
bringing unprecedented crowds to Chi- 
cago. It is advisable to make reserva- 
tions at once, referring to the A. L. C. 
meeting if the above rates are desired. 





Life of Virginia Announces 
General Agency Appointments 

Ben W. Sebrell has been appointed 
general agent of The Life Insurance 
Company of Virginia, with headquar- 
ters at Lawrenceville, Va. 

Three other general agency appoint- 
ments have been announced by the com- 
pany, as follows: 

W. G. Peele, general agent, with 
headquarters at Williamston, N. C.; 
J. K. Moore, general agent, with head- 
quarters at Wilson, N. C.; C. Carlyle 
Ward, general agent, with headquarters 
at Rocky Mount, N. C. 





Pan-American Appointment 

Appointment of seven new general 
agents and managers of the Pan-Ameri- 
can Life is announced by Ted M. Sim- 
mons, manager of United States Agen- 
cies of the company. 

J. Edison Baker and Adrian N. Baker 
of St. Louis have been named general 
agents of the company in that city, 
while R. A. Robinson of Louisville and 
E. L. and E. J. Calene of 
Kansas City, Kansas, have received ap- 
pointments as general agents in the 
cities named. The Kansas City agency 
is an entirely new office. 

Willis W. Cox and Louis M. Hunter 
have been named joint managers at 
Abilene, Texas, and Albert U. Landrum 
has been appointed to manage the new 
Oklahoma City office for the Pan- 
American. Steve E. Kalinski of Joliet, 
Illinois, and W. M. Cavett of Columbus, 
Mississippi, are other recently ap- 


Messrs. 
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FOREIGN BUSINESS. 
EXCEPTIONAL OPPORTUNITY. 
Insurance man, many years’ experience in foreign 
business, would consider General Agency or Branch of 
Life Company to cover productive Latin American 
territory. Or would entertain negotiations with 
independent Interests or Holding Company to organ- 
ize Company to operate exclusively in Spanish America. 

Complete survey of territory, etc., available upon 
entering negotiations. All communications confidential. 
Desk 7, 155 East 42nd Street, New York City, N. Y. 











pointed managers. Fred J. Grace of 
Baton Rouge has been appointed as- 
sociate general agent in that city with 
Frank L. Barrow, general agent for a 
number of years in Louisiana. 


Church Life Corporation 

New YorK, July 24—The Church 
Life Insurance Corporation, a_ sub- 
sidiary of the Church Pension Fund of 
the Protestant Episcopal Church, of 
which William Fellowes Morgan is 
president and J. P. Morgan is treas- 
urer, reports an increase of 33 per 
cent in production figures for the first 
six months of 1933 as compared with 
the similar period of 1932, according 
to a statement by Bradford B. Locke, 
executive vice-president. 





THE FORMULA 
OF SUCCESS 


Life Insurance can be explained in plain, every- 
day language. The facts can be simply stated. 


People need to be told about life insurance by one who 
knows life insurance and its adaptability. Salesmen of 
integrity, ability and courage who will work systemati- 
cally and plainly state the facts of life insurance service 
will be Masters of their craft and successful. 


Tue Mutuat Lire or New York, with its long history 
of increasing success, offers opportunity. It writes An- 
nuities and all Standard forms of life insurance. Double 


Indemnity Benefits. 


It has many practices to broaden 


and expedite service for Field Representatives and for 


Policyholders. 


Those contemplating engaging in life insurance field 
work as a career of broad service and personal achieve- 


ment are invited to apply to 


Ghe 


Mutual Life Insurance Company 
of New York 


34 Nassau Street 


DAVID F. HOUSTON 


President 


New York, N. Y. 


GEORGE K. SARGENT 
Vice-President and Mer. of Agencies 























* 


FIRE 


* COMMENT 








Marine Underwriters 
Fear Argentine Tax 


Van Schaick Communleates With 
Cordell Hull in Effort to Arbi- 


trate Decree 


As a result of 
Association of Marine Underwriters of 
the United States that a pending decree 
Argentina would 
marine in- 
surance on that 
country and the United States, Superin- 
Van 


representations by the 


Republic of 
effect 
commerce 


of the 


have a serious upon 


between 
tendent of Insurance George S. 
Schaick requested Secretary of 
State Cordell Hull to seek 
ment of the operation of the decree to 
afford marine underwriters 
an opportunity to present their views 
to the Argentina Government. 

Mr. Van Schaick was informed that 
the decree would impose a tax of 7 per 
cent on the premiums of all insurance 
placed with insurance companies out- 
side of Argentina which have not been 
licensed in that country. The decree 
was confirmed by the Argentina Con- 
gress and sanctioned in June of last 
year but its enforcement was suspended 
until a more careful study of the law 
could be made and regulations to en- 
force it could be drafted. 


has 


postpone- 


American 


Recent advices, according to informa- 
tion given Superintendent Van Schaick, 
indicate that the law will probably be 
placed in effect in the immediate future. 
Its operation, it was stated, would re- 
sult in imposing a heavy tax upon 
American imports into Argentina. 
While the decree apparently has a laud- 
able purpose in seeking to discourage 
unlicensed insurance, it is the opinion of 
Mr. Van Schaick that if its application 
to marine insurance would result in an 
impairment of trade relations between 
Argentina and the United States 
through the imposition of penalty 
taxes, the result would be deplored. In 
addition, there is a possibility of re- 
taliatory action on the part of other 
nations and states which would further 
disrupt the free flow of foreign trade. 

The world-wide practice in the mat- 
ter of marine insurance gives to im- 
porters and exporters the privilege of 
negotiating terms of trade which in- 
volve a freedom of choice in the place- 
ment of marine insurance. An Amer- 
ican importer from Argentina may in- 


sure for his own account the marine 


Would Abrogate Reinsurance 
Contracts With Globe & Rutgers 

New York, July 26—Three insurance 
companies, the Rossia Insurance Com- 
pany of America, the Lincoln Fire In- 
Company and the Insurance 
Company of State of Pennsylvania, 
have the Court to permit 
them to abrogate their reinsurance con- 
tracts with the Globe & Rutgers Fire 
Insurance Company. The petition will 
be heard this morning in the Supreme 
Court. 


surance 


requested 


Creditor Asks That G. & R. Re- 
habilitation Orders be Modified 

New YorK, July 26—Wendell P. 
Barker, as attorney for the Mutual 
Fire, Marine & Inland Insurance Com- 
pany of Philadelphia, a creditor of the 
Globe & Rutgers Fire Insurance Com- 
pany, filed a memorandum yesterday on 


the many Court motions before the 
Court in connection with the Globe & 


Rutgers affairs. The purpose of the 
memorandum is to get early release to 
the creditors. Among other things it 
asks that the rehabilitation order be 
modified and permit the Globe & Rut- 
gers company to resume operations and 
conduct its affairs as respect future 
underwriting freed from the injunction 
provisions of the present orders. 





California Association 
Membership Drive 

The California Association of In- 
surance Agents is holding a State-wide 
membership drive and according to Sec- 
retary Frank C. Coolidge early reports 
indicate a return within a few weeks 
to the record membership roll enjoyed 
in 1931. President W. H. Menn is con- 
ducting a series of meetings through- 
out the State to arouse greater interest 
and activity. 








perils to which the property is sub- 
jected during the voyage, or he may 
permit the Argentina exporter to in- 
sure for his (the importer’s) account. 

Superintendent Van Schaick has 
asked Secretary Hull to request par- 
ticulars concerning the pending decree 
and to solicit a postponement of its 
operation as applied to marine insur- 
ance in order to give American marine 
underwriters an opportunity to make 
special representations in their own 
behalf. 


Mechanics & Traders 


Becomes Conn. Co. 


Reincorporation in that State of 
Member of National Fire 
Group Announced 


Connecticut is to have another insur- 
ance company added to the many 
already domiciled there. F. D. Layton, 
president of the companies of the Fire 
Insurance Company, of Hartford, which 
includes the Mechanics & Traders In- 
surance Company, of Louisiana, has an- 
nounced that the Mechanics & Traders 
is being reincorporated as a Connecti- 
cut company. He states that the rein- 
corporation is entirely voluntary and 
has nothing to do with the financial 
condition of the company which, he 
states, is excellent. He says that the 
action is being taken solely for the 
purpose of reincorporating it as a Con- 
necticut company, its home office to be 
at Hartford with the National Fire, 
as a matter of economy and convenience 
of operation. 

The new company will take over all 
of the business, assets and liabilities 
of the old company, its capital will be 
$1,000,000 and its surplus equal to the 
surplus of the Louisiana company. Its 
financial condition will be that of the 
Louisiana company as fully as if no 
reincorporation had occurred. Policy- 
holders and other claimants of the old 
company will have exactly the same 
protection under the new company. The 
new company will be responsible for all 
of the liabilities of the old company; 
the only change in reality will be the 
change in domicile from Louisiana to 
Connecticut. 

The management of the new com- 
pany will be the same as the present 
management of the old company, its 
officers being persons connected in cor- 
responding official positions with the 
National Fire of Hartford. 

The Mechanics & Traders Insurance 
Co. of Louisiana has a splendid record 
dating back to 1869, and a valuable 
agency plant which the new company 
intends to conserve and develop. 

The statement of the Mechanics & 
Traders as of Dec. 31, 1932, shows cap- 
ital stock of $1,000,000, net surplus of 
$1,431,971 plus reserve for contingen- 
cies of $827,867. This statement is 
based upon the amortization of bonds 
and the actual market prices of stocks. 


1933 


The Spectator, July 27, 











EVENTS 


FIRE 


* COMMENT 








National Board of 
Fire Underwriters 
(Concluded from page 13) 


is hardly necessary to add that the 
architects achieved, as well, a struc- 
ture of remarkable grace and beauty. 
The owners of the building, when 
erecting it, provided that every recom- 
mendation which had been made for 
others, should be followed for them- 
selves, thus giving to New York City 
a model fire resistive building which 
could serve as an example to other 
communities. 

The structure is 14 stories in height 


and contains a number of unusual 
safeguards. The steel frame work has 
been given extra protection against 


corrosion and possible exposure to fire, 


and the structure is_ sprinklered 
throughout. The entire building has 
been made “fire-proof.” In the rear 


there is an interior smoke-proof fire 
tower for purposes of emergency exit, 
and the building has been equipped 
with fire-proof dogrs which automatic- 
ally in case of fire, dividing the 
floors and cutting off the flames from 
either the rear or front portions of the 
building so that one protected stair- 
way may be available for egress. 

Eighty-five John Street might be 
termed the physical as well as the 
spiritual center of fire insurance ac- 
tivities in New York City. If one 
were to describe a circle from this 
point it would require only a small 
radius to include, among others, the 
New York offices of the Fireman’s 
Fund, America Fore, Corroon & Rey- 
nolds, Aetna, Travelers, Home, Globe & 
Rutgers and the Royal-Liverpool group. 
The proverbial silver dollar could be 
pitched from the National Board build- 
ing across the facades of all the above 
office structures. 

That of all the buildings in the coun- 


close 


Fire Losses in Canada 


Fire losses in Canada during the 
week ended July 12, 1933, were esti- 
mated by The Monetary Times at $339,- 


200, as compared with $359,200 for the 
preceding week, and with $450,650 for 
the same week a year ago. Fire losses 
since the first of the year to July 12, 
1933, are estimated at $9,691,950. 











this workshop is the “heart” of 
the fire insurance industry, few would 
deny. Space not permit even a 
synopsis of the work of this great or- 
ganization but it is improbable that the 


t ry 


does 


most casual reader of these para- 
graphs is not fairly extensively ac- 
quainted with its accomplishments. 


Two hundred and ten stock fire insur- 
ance companies contribute to the sup- 
port and subscribe to the principles of 
the National Board of Fire Underwrit- 
ers which was founded in 1866, two 
years before The Spectator made its 
bow as an insurance journal. The first 
issue of The Spectator devotes several 
columns to the second annual meeting 
of the Nationa! Board at Delmonico’s, 
and down through the years The Spec- 
tator files afford a running account of 
the National Board’s history. 

It is perhaps the greatest trade as- 
sociation for public service in the 
world, this National Board of Fire Un- 
derwriters, with its extensive labora- 
tories devoted to the searching study 
of every problem that comes within the 
realm of fire prevention; its arson bu- 
reau that leads the war on one of 
the world’s most heinous crimes; its 
capable force of statisticians and ac- 
countants who collect, collate and in- 
terpret the vast data of the business, 
bringing astonishing order out of what 
was once chaos. The doorway to 85 
John Street, New York, is indeed a 
supreme “Doorway to Protection.” 


Field Changes Announced by Royal 
Field changes have been announced 
by the western executive department of 
the Royal Insurance Company as fol- 
lows: Special Agent M. W. Slawson is 
being transferred from Wichita to Kan- 
sas City, Mo., where he will travel the 
adjoining States in the interest of the 
special service department. Succeeding 
Mr. Slawson, D. S. Davis has been 
transferred from Indianapolis to 
Wichita as special agent under the gen- 
eral supervision of State Agent Upde- 
graff. To fill the vacancy at Indianap- 
olis, Special Agent Glen Pickens has 
been moved from Des Moines, Iowa. 


New Quarters 
SAN FRANcIsco, July 24. 

Coast department of the 
Fire have been 
new and larger quarters at 340 Pine 
Street, San Francisco. The United 
States Fidelity & Guaranty has offices 
in the same building. 


The Pa- 
Fidelity 
moved to 


cific 
& Guaranty 


The Federation Ideal 


(Concluded from page 7) 


terest of the insurance companies, fire, 
life and casualty, as well as the pro- 
ducers. 

The trouble has been, in the past, 


that we have created and raised issues 
and conferred about them afterwards. 
The ideal for the future should be to 
confer frequently under friendly con- 
ditions so that issues will not arise. 
The Federation ideal offers a rally- 
ing ground that should appeal to every 
type of insurance carrier and person. 
It constitutes a union of interests 
against a common menace. When we 
al! realize this, we will make progress 
and take our place in the ranks of the 
businesses that have recognized the 
fact that the new deal is really hore. 


+ 
? 
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Fire Relics of 
Colonial Days 


An unusually interesting exhibit of 
relics associated with fire insurance of 
early colonial days is being displayed 
in a specially built window in the main 
corridor of the recently completed of- 
fice building at 99 John Street, New 
York, of the Insurance Company of 
North America. The accompanying pic- 
ture illustrates how fire fighting and in- 
surance against because of fire 
have changed during the past century 
and a half. 

Heading the list of 
of the earliest policies issued by the 
Insurance Company of North America 
1790’s, now yellow and brittle 
but its writing still legible. 
interest is one of the oval 
shields containing a leaden 
eagle fire mark—issued in the early 
days of the Insurance Company of 
North America and now very rare. 
There are only three known to be in 
existence, the other two being in the 
North America’s Philadelphia and San 
Francisco offices. 

Included in the exhibit is a leaden 
fire mark of the old Philadelphia Con- 
tributionship, the first fire insurance 
company formed in America, and com- 
monly known as the “Hand-in-Hand” 
Insurance Company, because of the de- 
sign of its fire mark depicting four 
clasped hands. This mark is very rare 
for the reason that during the British 
occupation of Philadelphia in the 
winter of 1777-78, many of these marks 
were torn down by the invaders who 
melted the leaden hands into bullets. 
Another rare fire mark is that of the 
Baltimore Equitable Society, founded 
in 1794. Only five or six of these, 
iron marks on wooden plaques, are 
known to be in existence. 

The other valuable fire marks include 
those of the Fire Insurance Company 
of New Orleans, organized 1806; Fire 
Association of Philadelphia (1817), 
Lexington Fire Insurance Company of 
Lexington, Ky. (1836); Pittsburgh 
Navigation Insurance Company (1832) ; 
William Penn Fire Insurance Company 
of Pittsburgh (1841); Associated Fire- 


loss 


antiques is one 


in the 
with age, 
Also of 
wooden 


men’s Insurance Company of Pitts- 
burgh (1850), and Laclede Mutual of 
St. Louis (1865). 


The exhibit also contains some curi- 
ous fire-fighting implements of those 
historic days, among them an old 
leather hose with brass couplings, two 
quaint axes, a wooden rattle used for 
sounding fire alarms through the 
streets, wrenches, wooden grease pots 





and leather buckets. Fire fighters in 
colonial times did their work in gaudy 
attire, as is evidenced by the old fire- 
men’s helmets, elaborate leather belts, 
parade torches and brass horns in the 
collection. Especially interesting is the 
oldest fire torch in America. 

Another oddity is a leather “black- 
jack,” a sort of goblet used for dis- 
pensing hot toddy to weary colonial 
fire fighters. Several of these are in 
the famous Merryweather collection in 
England. 

The “North America” also main- 
tains at its head offices in Philadelphia 
a collection of old fire marks that is 
said to be the most complete of its 
kind in the world. 


Causes of Fires 
in Saint Paul 


The annual report of the Bureau of 
Fire Protection, department of public 
safety, of the city of Saint Paul, Min- 
nesota, is an attractive booklet of about 
70 pages and contains much interest- 
ing information, including a list of 


famous fires in that city from 1856, 
when the Rice House hotel was com- 
pletely destroyed by fire, until and in- 
cluding fires of 1932. One table gives 
the causes of fires in buildings and it 
is, as usual, discouraging to note that 
so large a number of such fires with 
the great destruction of property, if not 
of life, which accompanies them, might 
easily have been avoided if common 
sense precautions had been observed. 
The following list shows the number 
of fires resulting from various causes 
during the year: 


Defective and Unclean Chimneys.. 252 
Sparks from Chimneys, Locomo- 
PI. sctacsederns cuca panes 383 
Overheated and Defective Fur- 
naces, Stoves, Pipes and Fire- 
ee ne rae eee 197 
Carelessness with Matches, Can- 
re en Oe nc icwensa ks ueee a 127 
Electric Apparatus and Wires.... 66 
OS OS eee ee 27 
Smokers’ Carelessness ........... 140 
Spontaneous Combustion ........ 16 
Oil Burner Furnaces ............ 37 
i  Cebdccs wetinebnwan tue 10 
Er re 60 
ET Elna. ctig wa ia oe. 64a ame 72 
a rT et Creer 16 
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Illinois Dept. 
Reorganization 


During the past six months the II- 
linois Insurance Department has been 
completely reorganized with sub-divi- 
sions established for the handling of 
the various branches of the business 
and the responsibility assigned to heads 
of divisions. Previously the insurance 
department had been a division of the 
department of trade and commerce, but 
it is now a separate and independent 
department of equal rank with other 
code offices and under the supervision 
of the director of insurance. 

The Department of Trade and Com- 
merce was abolished and the various 
divisions making up that department 
were allocated to other established code 
offices. 

The office housing the department 
has been materially enlarged and rear- 
ranged on an efficient, business-like 
basis, including particularly the filing 
and licensing department, together with 
a complete law insurance library and 
hearing-room for more prompt and effi- 
cient dealing with the public and com- 
pany and agents’ representatives. 

Material changes in the general office 
staff; methods of handling mail, tele- 
grams and the purchase of supplies; 
chase of supplies; handling of securi- 
ties on deposit with the department; 
bookkeeping and collection of taxes and 
fees have resulted in real economy and 
efficiency it is announced. 

The examination department, charg- 
ed with the responsibility of learning 
the condition of all companies organ- 
ized under the laws of Illinois and 
which also participates in convention 
examinations of companies of other 
states, is under the direction of the 
chief examiner and a staff of twenty- 
four examiners. 

Each individual branch of insurance, 
such as fraternal beneficiary societies, 
life insurance companies, both legal re- 
serve and assessment, casualty com- 
panies, fire companies, mutual benefit 
associations and Lloyds, has been set 
up as a division of the department un- 
der the direction of a supervisor and 
assistant supervisor, in each case with 
a sufficient staff to handle the particu- 
lar problems pertaining thereto. 

The department annually 
agents’ and brokers’ licenses to many 
thousands of applicants. This division 
has been completely reorganized. Qual- 
ifications of applicants are being care- 
fully investigated and the laws gov- 
erning the qualification and license of 
all those insurance are 


issues 


who sell 
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being strictly enforced. About half of 
the licenses in this division are doing 
business in Cook County and for that 
reason a Chicago office has been estab- 


lished in the Insurance Exchange, as | 
noted in The Spectator of last week, | 


which permits close contact and intelli- 


gent handling of the many problems | 


which arise in a large center of popu- 
lation. 


Agents’ Group 
Meetings 


SMOKE 


By RALPH REED WOLFE 


AVING spent two active days 
studying the insurance  situa- 
tion in Jamaica I stood on _ the 


deck of the Santa Martia just before 


| its departure for more northern shores 


and joined with various shipmates in 


| throwing coins into the water by the 


G. B. Senff, Insurance Commissioner | 


of Kentucky, has worked out a plan 
with Leo E. Thieman, secretary of the 
Kentucky Association of Insurance 
Agents, also executive secretary of 
the Louisville Board of Fire Under- 
writers, whereby a series of agents’ 
group meetings will be held over the 
state, with Mr. Senff speaking to the 
agents, and asking them for sugges- 
tions, and also for their problems, so 
that he may aid them in solving. 
These meetings will be in the nature 
of pep meetings or raliies, with open 
discussions of the round table type en- 





couraged, with both Mr. Senff and Mr. | 


Thieman as the principal speakers. 

The first of these meetings was held 
at Henderson, Ky., July 18, at 6:30 
p.m., with Donald Martin, 
of the Henderson Board, and James E. 
Manion, of Henderson, the latter first 
vice-president of the state association, 
in charge of arrangements. 

On July 19, a noon meeting was held 
at Madisonville, Ky., with J. 
Riddle, president of the Hopkins Coun- 


tv Board and member of the State 


Executive Committee, in charge of ar- | : ~~ 
| I concluded I would not disturb his im- 


rangements. On the same evening at 


president | 


side of the pier and watched the 
colored boys dive for them. Like the 
members of the Canadian mounted po- 
lice they never missed and would come 
swimming up from the depths, show 
the coin in a hand thrust above the 
surface, and then put it with such 
others as they had captured in their 
mouths. I regretted that the ship 
started so soon that I had no time to 
ascertain if they or their parents had 
arranged for health and accident in- 
surance which, I felt, they most cer- 
tainly needed, since sharks were said 
to be far from strangers in the vicinity 
and much used metal coins are hardly 
considered a hygienic diet in these days 
of strong arm advertisements. 


* *« * 


OWEVER, on the whole I found 
the insurance situation in Jamaica 
quite satisfactory and have no serious 
criticism to make. In laying the ground- 


| work for a thorough review of the I. S. 


| I asked a bartender who, at least 


in 


| the art of making Planter’s Punch, was 


Craig | 


6:30 o’clock, a meeting was held at Hop- | 


kinsville, Ky., in charge of Miss Katie 
MecDaniell; on July 20, a meeting at 
Paducah, Ky.. with Dwight Peel, of 
Benton, Ky., a member of the Executive 
Committee of the State Association, in 
charge: on July 21, a meeting at 
Owensboro. Ky., in charge of James H. 
McKinnev, third vice-president of the 
state body. Other meetings, all to be 
held within two months. will be at Cov- 
ineton or Newport; Maysville, Ash- 
land, Winchester, Lexington, Somerset, 
Danville, Bowling Green, and Frank- 
fort, with some other towns added, in 
order to visit every possible section of 
the state. The interest shown in the 
meeting already held has been very en- 
couraging to Commissioner Seniff and 
Secretary Thieman and it appears to 
be the consensus among the agents that 
a great deal of good will result because 
of them. 


one of the world’s experts, what was 
the population of Kingston. He ad- 
mitted that he was not sure but sup- 
posed it was two or three thousand. 


portant vocation of making Planter’s 
Punches by further silly questions since 
evidently he was not of a statistical 
mind which is so necessary to an insur- 
ance underwriter. 


* * 


ATER, following a lengthy drive 
L through the island I was escorted 
up a rather steep hill in the broiling 
sun and urged by the guide to observe 
how beautiful it was “down there.” 
Forgetting for a second my quest for 
insurance information I quoted to him 
the famous Marjory’s remark on top 
of the Statue of Liberty: “If it’s 
lovely down there what the hell did you 
drag us up here for?” However, I soon 
returned my attention to more serious 
things and learned how great damage 
a recent tornado had done to the 
banana trees which surely is a subject 
of interest to every underwriter. 


So 
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ASSETS 

Cash in Office and Banks $2,169,570.53 
Bonds: 

United States Government $362,222.31 

Municipal 710,023.71 

Railroad 142,683.14 

Public Utilities 170,731.70 

Miscellaneous 49,341.92 1,435,002.78 
Stocks: 

Preferred $435,280.00 

Common 619,894.50 1,055,174.50 
Premiums in Course of Collection (Not over 90 days) 689,108.25 
Accrued Interest 12,525.01 
Other Assets 4,091.56 
Total Admitted Assets $5,365,472.63 

(Bonds and Stocks valued on New York Insurance Department Basis.) 

LIABILITIES 

Reserves: 

For Claims and Claim Expense $656,379.00 

For Unearned Premiums 1,029,755.19 

For Commissions 147,634.72 

For Other Liabilities 48,100.00 $1,881,868.91 
Contingent Reserve 604,589.11 
Capital $1,500,000.00 
Surplus 1,379,014.61 

Surplus to Policyholders 2,879,014.61 

Total $5,365,472.63 


FRANK G. MORRIS 
President 
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Compensation Insurance 
in New York State 


Experience for Past Eighteen 
Years Shown by Superintend- 
ent's Report 


Table IX of the seventy-fourth an- 
nual report of the superintendent of 
insurance, State of New York, dealing 
with workmen’s compensation insur- 
ance, which will be incorporated in the 
annual report of Superintendent of In- 
surance George S. Van Schaick to the 
New York State Legislature, shows 
that since the inception of the New 
York Workmen’s Compensation Law 
on July 1, 1914, employers of the State 
have paid approximately $737,000,000 
in premiums to insurers now engaged 
in business, according to an analysis of 
earnings and costs of this form of in- 
surance completed by the rating bureau 
of the insurance department. 

The amount of premiums paid by 
New York employers for workmen’s 
compensation insurance increased from 
$12,500,000 in 1914 to $62,000,000 in 
1927 and 1928. Since then compensa- 
tion premiums paid in the State have 
receded, the amount for 1931 being 
$47,000,000 and for 1932 approximately 
$45,000,000. 

Benefits paid and owing to injured 
employees, including the cost of medi- 
cal and surgical treatment, and to em- 
ployees’ dependents for death benefits 
aggregated approximately $479,500,- 
000 during the period from July 1, 
1914, to December 31, 1932. This 
averages more than 5 per cent in ex- 
cess of the contemplated loss ratio 
upon which premium rates are based. 

Countrywide results for the year 1932 
indicate that insurance companies li- 
censed in New York State earned 
premiums in that year totaling approxi- 
mately $126,000,000. Benefits aggre- 
gating in excess of $87,000,000 have 
been or must be paid on losses sus- 
tained in 1932 and expenses in excess 
of $52,000,000 were incurred. The net 
underwriting loss of all carriers on 
compensation business for the year was 
more than $13,500,000 or 10.8 per cent 
of earned premiums. 

A loss ratio of 60 per cent is con- 
sidered normal for this class of busi- 
ness and is sought to be achieved by 
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1933 Edition of New York 
Insurance Law 

The 1933 edition of New York In- 
surance Law, edited by William E. 
Baldwin, D.C.L., has just been issued 
containing all amendments to January, 
1934. This publication, now in _ its 
twenty-seventh edition, has_ been 
brought up to date by the inclusion of 
all 1933 legislation. Various sections of 
the Consolidated Laws relating to or af- 
fecting insurance are also included, as 
are “source notes” showing the original 
history of the law, together with year 
of passage and the chapter numbers. 

Under the heading of “Emergency 
Measures” the powers of the superin- 
tendent of insurance, and of the gov- 
ernor are given, as well as the protec- 
tion afforded holders of mortgage in- 
vestments. The work is carefully in- 
dexed, and substantially bound. It is 
being distributed through The Specta- 
tor company, and the price, as in for- 
mer years, is $6 per copy. 








both company underwriters and actu- 
aries. The remaining 40 per cent of 
premiums is allocated to expenses. The 
results of 18% years’ experience under 
the Workmen’s Compensation Law in 
New York State show that in only four 
years did the results approximate the 
aim of the ratemakers. 

Statistics developed by the Insurance 
Department show the following loss 
ratios for each year since the law be- 
came effective: 


Per Cent 
Policy Year Loss Ratio 
1914 52.6 
1915 67.0 
1916 70.4 
1917 52.0 
1918 56.5 
1919 53.6 
1920 51.0 
1921 59.6 
1922 67.4 
1923 71.4 
1924 69.4 
1925 61.1 
1926 60.4 
1927 61.5 
1928 67.4 
1929 70.8 
1930 70.5 
1931 67.6 


Incomplete results for 1932 show a 
loss ratio of 69.7 per cent. 


Discuss Code for 


Casualty Insurance 


Pres. Fellows, of Associated In- 
surance Companies, Criticises 


Present Plan 


SAN Francisco, July 24—In re- 
sponse to a query as to his position on 
the possibility of having casualty in- 
surance adopt a code in accordance with 
the plans contained in the National In- 
dustry Recovery Act, C. W. Fellows, 
president of the Associated Insurance 
Companies of San Francisco, which in- 
cludes Associated Indemnity Corpora- 
tion and Associated Fire & Marine In- 
surance Company, issued the following 
statement in which he criticises the 
present plans for issuing financial state- 
ments of companies. Mr. Fellows state- 
ment says: 

“Any plan which would enable the 
so-called ‘biggest’ companies to control 
the code and its administration so as 
to force the business into their hands, 
would not fairly meet the intent of the 
‘new deal.’ Furthermore such a code 
should be so devised as to compel all 
companies to issue financial statements 
that will show the true conditions. One 
of the most glaring evils of the business 
at the present time is the opportunity 
for manipulation of financial state- 
ments, this having permitted certain 
companies to appear to be highly sol- 
vent when in reality they proved to 
be actually insolvent. There should be 
some provision in any code for more 
frequent convention examinations on a 
standard basis and detailed reports at 
more frequent intervals. 

“A strong cooperative code, which 
would maintain adequate rates, proper 
underwriting principles and compilation 
of experience, might be highly desirable 
but we must find some _ reasonable 
ground on which all companies, large 
and small, may operate and progress 
for the common good, provided each 
maintains unquestionable and adequate 
financial stability. 

“Unless such a plan is adopted we 
are quite likely to see more and more 
interest in these questions by the public 
and State legislatures, with resulting 
State action toward deposit require- 
ments and other restrictions which 
seriously handicap operations.” 
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Human Interest Element 


In Casualty Insurance 

Of the various lines of insurance, 
the casualty field, perhaps, comes in for 
more of what is labeled “human interest 
stuff” than any of the others. The so- 
called “freak” policies, usually accident, 
seem to hold an untiring interest for 
the general public. Recently a special 
writer for a prominent magazine of 
general circulation called on us in 
search of a story on policies which in- 
sured, for fabulous sums, the fingers 
of concert pianists, the vocal chords of 
radio tenors, the good right arms of 
major league pitchers, the financial 
protection, for expectant mothers, or 
perhaps it is fathers, against twins, 
etc. He seemed rather surprised to 
learn from us that the outstanding com- 
panies and agents don’t play around 
with such stuff to any extent and that 
much of the publicity that attends such 
insurances is just that—publicity—and 
nothing more. He said he understood 
that London Lloyds wrote a good deal 
of this insurance and asked if we would 
give him the name and address of the 
agent or agents of that company in 
New York. We told him to place a red 
carnation in his buttonhole, knock on 
a certain door on Dutch Street, and 
when, in answer to his knock, a peep- 
hole slot was opened and a tall, thin 
fellow said, “Yeah?”, he was to reply: 

“Fee, Fie, Fo, Fum, 
I smell the blood 
Of an Englishmun.” 

He must have found his man, for we 
saw his article a few weeks later. It 
was very nice, and avoided, we believe, 
most of the “phoney” policies such as 
a case we tracked down once concerning 
a movie star who insured her voice for 
750 grand, as we recall it, shortly 
after the talkies came in. We found 
that the policy was actually written all 
right (by a company since out of busi- 
ness), but that it was cancelled two 
minutes after the publicity pictures 
were taken commemorating the event. 
Incidentally, this movie star made one 
talking picture and quit. We under- 
stand her voice was inadequate. 


Unique Demonstration 
By Accident Salesman 

In Travelers “Protection” we read an 
amusing confession by Dan Desmond, 
agent in Springfield, Mass., who writes 
a lot of business by slightly unorthodox 
though effective methods. He carries 
no brief case but as the interview 
progresses, he pulls, from one pocket 


after another, his manual, circulars, 
testimonial letters, and other selling 
equipment. But the confession is about 
a scheme he once tried out that is now 
banned from his bag of tricks. He hired 
a one-armed man to call in offices selling 
pencils, with Desmond close on his heels 
soliciting accident insurance. “That 
didn’t work,” Mr. Desmond says. “It 
was too sensational. I was having a 
grand time but I wasn’t getting any 
sales.” 


"Human Pincushion" Jailed 


In the weekly parade of news across 
an insurance editor’s desk, several of 
these “human interest” items invariably 
crop up in the casualty batch. This 
week, for example, we learn through 
the claim department of the National 
Bureau of Casualty and Surety Under- 
writers that Frederick Buono, the “hu- 
man pincushion” has been caught, jailed 
and indicted. We’ve told you about him 
before. He injects some mysterious 
drug in the base of his spine causing 
a complete paralysis of the lower limbs 
for a temporary period. All the tests 
known to science, and a few simpler 
ones—including a neat jab with a long 
pin—have failed to show him up, al- 
though a big New York detective once 
aimed a right at his jaw and Buono 
hopped from his bed of pain and fled. 
His ruse, of course, was used to support 
fake claims against insurance compa- 
nies, from whom he has collected thou- 
sands. 


R. C. Feldsmith Takes 
Continental Post at N. Y. 


The Continental Casualty Company 
of Chicago, Ill., has named Robert C. 
Feldsmith to be superintendent of the 
eastern surety department of the com- 
pany, with headquarters in New York 
City. Mr. Feldsmith’s career began with 
the Fidelity & Casualty Company at 
their branch office in Detroit in 1922 
where he was first appointed special 
agent, advanced to district agent, and 
later was appointed assistant resident 
manager in charge of the fidelity and 
surety department in the Detroit office. 
Later he became associated with the 
Indemnity Insurance Company of North 
America for which organization he 
opened a Detroit branch office. Mr. 
Feldsmith is no stranger in the Con- 
tinental organization. He was for sev- 
eral years associated with Secretary W. 
E. Krafft as agency superintendent, 
surety department. Assisted by Carroll 
Young, Mr. Feldsmith will devote his 





entire time to the handling and further 
development of the Continental’s east- 
ern department surety business. 


World's Fair Bureau 
Seems Well Patronized 


The Information Bureau established 
at the World’s Fair in Chicago by the 
Continental Casualty and the Conti- 
nental Assurance seems to have been 
well appreciated. Registrations to date 
at this bureau exceed 6000 with 41 
states and two foreign countries repre- 
sented. Californians, according to reg- 
istrations, are the Fair’s best custom- 
ers, next come Texans and New 
Yorkers. 


Pennsylvania's Stand 
on Non-Resident Agents 


A statement by C. F. Armstrong, in- 
surance commissioner of Pennsylvania, 
explains the department’s position on 
non-resident agents. It says: 

“The resident agent law of Pennsyl- 
vania prohibits non-resident agents’ 
licenses to represent foreign fire and 
casualty companies unless the agent 
maintains his principle place of busi- 
ness in this Commonwealth. The re- 
taliatory section of the Pennsylvania 
Law provides that if greater restric- 
tions are imposed by other states on 
residents of this state, like restrictions 
must be enforced by Pennsylvania.” 

At present, based on restrictions in 
various states, the following restric- 
tions apply: 

NEW JERSEY, OHIO and WEST 
VIRGINIA—Pennsylvania will not li- 
cense any individual applicant resident 
of these States nor any corporation 
chartered in the above States, nor any 
co-partnership composed in whole or 
in part of residents of those States, nor 
any officer or member of such corpora- 
tion or firm as a fire or casualty agent. 

NEW YORK and MARYLAND— 
There are no restrictions under the 
retaliatory law in licensing individuals, 
corporations or firms of New York and 
Maryland. 

DELAWARE—Pennsylvania will not 
license any individual applicant resi- 
dent of Delaware, nor any officer of a 
corporation or member of a firm who is 
a resident of the above State, but will 
license Delaware corporations and 
firms which maintain their principal 
place of business in Pennsylvania and 
active officers or members thereof who 
are residents of this State. 
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Midget Insured 
Against Growing 


According to Robert L. Ripley—so 
you can believe it or not—Johnny Con- 
ventino, the 43-inch page boy of the 
13-story Hotel New Yorker, has been 
insured against growing. It is said 
that if he grows one inch he receives 
$100,000. We see Johnny occasionally 
and have intending to ask him 
about the report. He is, however, such 
a dignified gent that we have feared 
that he would draw himself up to his 
full 43 inches and scornfully decline 
to answer. It would be a great day for 
Johnny if he became so indignant as 
to draw himself up to 44 inches, 
wouldn’t it? 


been 


E. A. St. John Chosen 
As Agency Vice-President 


Appointments recently announced by 
the National Surety Corporation’s new 
president include those of E. A. St. 
John as agency director in full charge 
of the agency department of the cor- 
poration and Sherman G. Drake. who 
will have charge of the production de- 
partment. Both men hold the title of 
vice-president in the new corporation. 
Mr. St. John, of course, was vice-chair- 
man of the old National Surety Com- 
pany. He came to the company in 1916 
as assistant to the president and later 
was promoted successively to the 
presidency and the vice-chairmanship. 
Mr. St. John always had a yen for 
personal production and the story is 
told of him that in the midst of a day 
in which he was busy with executive 
duties he was visited by a hunch upon 
which he acted immediately and re- 
turned to the office within an hour 
having sold in the meantime a bond 
with a premium of $78,000. 

Sherman Drake began with the com- 
pany as a field representative with the 
burglary department in 1921. He has 
enjoyed singular success as a business 
developer and has been directing the 
production department of the company 
for the last three or four years. 


Hearing on Mortgage 
Guaranty Situation 


A public hearing, for the purpose of 
discussing proposed plans of _ reor- 
ganizing the mortgage guaranty bus- 
iness of the National Surety Company, 
has been scheduled by State Superin- 
tendent of Insurance George S. Van 
Schaick. It will be held in Room 500 
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of the State Office Building, 80 Centre 
Street, New York City, at 10 a. m. 
on July 27. Bondholders and their rep- 
resentatives who have any suggestions 
to offer are invited to attend. They will 
be given full opportunity to state their 
views and submit their suggestions or 
plans. Trustees of the various bond is- 
sues guaranteed by the National Surety 
Company also are invited to be pres- 
ent. Arrangements have already 
been made for the servicing of mort- 
gages and property underlying these 
guaranties through the National Realty 
Management Company, Inc. This com- 
pany was organized as a result of con- 
ferences between the trustees and the 
Superintendent of Insurance. Three 
members of its board of directors were 
designated by Mr. Van Schaick and 
three by the trustees. John G. Gredler 
was elected president and director by 
the unanimous vote of the other six 
directors. The committee of State in- 
surance commissioners which is serv- 
ing as a protective committee for bond- 
holders met in New York yesterday. 
During the course of its meeting it will 
confer with Superintendent Van 
Schaick, as rehabilitator of the Na- 
tional Surety Company, on plans for re- 
organization of the guaranteed mort- 
gage situation. 


R. F.C. Insurance Advisory 
Committee 

The Reconstruction Finance Corpora- 
tion has appointed a number of insur- 
ance men to sit in a special committee 
which will act in an advisory capacity 
on R. F. C. affairs touching insurance. 
THE SPECTATOR has been advised by the 
Reconstruction Finance Corporation 
that an announcement of the personnel 
of the committee will be made public 
in the near future. Meantime, New 
York daily newspapers have published 
the unofficial report that James A. 
Beha, general manager of the National 
Bureau of Casualty and Surety Under- 
writers, will be one of the members of 
the committee. 


Withdraw Workmen's 
Compensation Facilities 


Both the Travelers Insurance Com- 
pany and the Aetna Life and affiliated 


companies, have ceased writing new 
workmen’s compensation insurance 
business in the State of Oklahoma. 


The companies may write some com- 
pensation in Oklahoma City at a pre- 
mium considerably above the manual. 


The THIRD PARTY 


By Dick JOHNSTON 


BOUT a week ago at this writing, 

I was unchained from my desk of 
daily toil and immediately fled into the 
country for the temporary freedom of 
a vacation. I did not, however, cast 
aside all thoughts of insurance. The 
writing of this weekly stint remained 
upon me, and I: entered into the long 
hours of rest with a watchful eye for 


| such insurance problems as might exist 


| of casualty insurance in general. 
blame could only be placed upon the 


| facts concerning his case. In 


in my immediate vicinity which, though 
unsurpassed in natural beauty and 
populated by superior beings, is not 
immune from the misfortunes to which 
less blessed regions and more common- 
place individuals are heir. 


HE problems of casualty insurance 

are many and it did not take me 
long to come upon one of them. I had 
visited a local barber shop and after 
directing my attendant’s conversation 
to my liking was horrified to hear him 
state that insurance was a joke. I in- 
quired the circumstances resulting in 
his aggrieved attitude and learned that 
he recently had had a claim which was 
settled at considerable inconvenience to 
him. He was a bit vague about the de- 
tails, but informed me that it had been 
necessary for him to take his case to 
court and there it had been settled sat- 
isfactorily. 


ROM the manner in which he told 

the story to me, I judged that it had 
been told to many others before me. I 
had no way of knowing the degree of 
accuracy with which he presented the 
fact I 
was not interested in that. The lament- 
able side to the incident was that he 
had been dissatisfied and had been al- 
lowed to condemn the entire institution 
The 


local representatives of the company 
with which he had the insurance. It 
should have been their duty not only to 
settle the case equitably, but to protect 


| their company from any innuendo re- 


sulting from misunderstanding in the 
proper adjustment of the claim. 
ee «6 
HE duty of the company representa- 
tive in a small town is, in this re- 
spect, more important than in larger 
cities. The troubles of one in a small 
community are quickly communicated 
to his entire acquaintance and confi- 
dence in the integrity of a company or 
its representative is soon laboring un- 
der a severe handicap. 




















EVENTS -* CASUALTY - "COMMENT 








State Officials 


Reach Settlement 


Surety Companies Bonding 
Maryland Deposits Will Make 
Cash Payments 


BALTIMORE, July 25.—A_ settlement 
was reached last week by state officials 
with 10 of the 12 surety companies 
bonding Maryland deposits in the 
Union Trust Company, now operating 
on a restricted and under the 
terms of the agreement a cash payment 
of $994,000 will be due on the account 
of $2,000,000 on deposit as soon as the 
financial institution begins to operate 
on its reorganized basis. 

Another $594,000 of the $2,000,000 
will be guaranteed to the state for a 
five-year period by the bonding com- 
panies. 

The state will hold claims totaling 
$412,000 against two surety companies 
in the hands of receivers. 

When the cash payment of the $994,- 
000 is made, the state deposits in the 


basis, 


Union Trust Company—which were 
$3,576,339.22 when the bank holiday 


was declared February 25 and _ in- 
creased subsequently to $3,580,067.38 — 
will have been reduced to $1,200,037.92. 

A total of $2,380,029.46 will have 
made available to the state in 
cash since the closure. 

Surety companies, which bonded the 
state’s deposit in the Union Trust Com- 
pany, and the amount of their bonds, 
are as follows: Solvent companies— 
Fidelity and Deposit Company, $300,- 
000; United States Fidelity and Guar- 
anty Company, $425,000; New Amster- 
dam Casualty Company, $50,000; In- 
demnity Insurance Company of North 
America, $250,000; American Surety 
Company, $200,000; Hartford Accident 
and Indemnity Company, $100,000; 
Firemen’s Fund Indemnity Company, 
$25,000; Aetna Casualty and Surety 
Company, $50,000; Fidelity and Casu- 
alty Company of New York, $60,000; 


been 


United States Guarantee Company, 
$25,000. Companies in receivership— 
National Surety Company, $465,000, 


and Public Indemnity Company, $50,- 
000. 





Declines Appointment 
as Commissioner 


Gov. James Rolph of California last 
Thursday appointed Judge Robert M. 
Clark, of Los Angeles, to be insurance 
commissioner of California, succeeding 
E. Forest Mitchell. The State Senate 


Teacher Liability in the 
School Shop 


(Concluded from page 11) 


of a trade school to be a discharge of 
a Government function and as such a 
function incurs no liability, a student 
cannot collect damages from the state 
in case of injury. It has also ruled 
that no insurance will be carried since 
the state is not legally liable. Since no 
claims can be awarded against the 
state, the insurance company would 
have no claim to pay and no protection 
would be given to the student. 

In the practice followed in California 
the Commission noted another ruling. 
he California Supreme Court ruled 
that in case of negligence in connection 
with playground apparatus and school 
shop equipment, the liability falls on 
the school district. A pupil in a school 
shop in Oakland in which welding was 
carried on, lost the sight of both eyes 
in doing school work. He was awarded 
a verdict of $30,000 by the courts and 
the money was paid out of board funds. 

At the time of the Massachusetts 
survey 51 per cent of the shop teachers 
were covered by State Compensation 
Insurance, 31 per cent were unpro- 
tected, 11 per cent were protected by 
group or blanket insurance carried by 
local boards of trustees and 7 per cent 
carried group insurance financed by 
themselves. 

A recent investigation on this sub- 
ject, made by the New York State Vo- 
cational Association showed that within 
the state of New York 11 cities carry 
owners liability insurance on all shops, 
nine cities carry no insurance, eight 
cities carry public owners liability on 
all buildings, one city carries insurance 
protecting the teachers and another 
has a form of insurance other than pub- 
lic owners liability. In one city it was 
found that one teacher had taken out 
personal liability insurance and in a 
school situated in another city the 
teachers had taken out their own lia- 
bility insurance. The committee recom- 
mended that “not only should Boards 
of Education take out the ordinary em- 
ployment liability insurance but the 
teachers themselves, or the Boards of 
Education for them, should secure ad- 
ditional insurance to protect them 
against negligence damage suits.” 








confirmed the nomination. Mr. Clark is 
an ex-judge of the Superior Court at 
Ventura. The appointment is said to 
have been a surprise to Judge Clark 
who promptly wired his resignation. 





SPEECHES EXPERTLY PREPARED and 
promptly mailed for all Occasions and Events. 
Personal Service. No Disappointments. Send $3.00 
for each 10 minutes you want your speech or paper 
to run. Speakers Library Magazine Free six months 
with each order. THE SPEAKERS LIBRARY, 
Takoma Park, Washington, D. C. 











Standard Surety's Semi- 
Annual Report Encouraging 


The report as of June 30, 1933, on 
the financial condition of the Standard 
Surety & Casualty Company of New 
York indicates that during the six 
months just elapsed the company has 
maintained the liquid position demon- 
strated at the close of business in 1932. 
The new report shows cash resources 
alone of $2,169,571, exclusive of its 
diversified investment portfolio, more 
than cover all outstanding obligations 
current and deferred. The net surplus 
of the company, arrived at after setting 
up a contingent reserve which adjusts 
the figures to actual market quotation 
prices as of June 30, 1933, is shown to 
be $1,379,015, which, together with the 
company’s paid in capital of $1,500,000, 
provides a surplus to policyholders of 
$2,879,015. That production is rapidly 
being revived to a predepression scale 
by this company is shown by the fact 
that the net premium writings for the 
six months’ period ending June 30, 1933, 
were 23 per cent greater than for the 
corresponding period in 1932. The char- 
acter of the company’s underwriting is 
evidenced by its combined loss ratio 
of 44 per cent based on earned pre- 
miums. 





Industrial Accidents 
Decrease in Ontario 


OTTAWA, CAN., July 24—During the 
month of June there were reported to 
the Workmen’s Compensation Board of 
Ontario 3189 accidents, as against 3285 
during May and 3614 during June a 
year ago. The fatal accidents num- 
bered 11, as compared with 18 in May 
and 25 in June last year. 

The total benefits awarded during 
June amounted to $282,085. This brings 
the total benefits awarded during the 
half year ending June 30 to $1,802,445, 
as compared with $2,668,718 during the 
corresponding period of 1932. 

During the first six months of 1933 
the accidents reported numbered 17,009, 
a decrease of 4868 from the number for 
the corresponding period of 1932. 

The fatal accidents for the six 
months period were: 1933, 97, and 1932, 
150. 
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Van Schaick Seeks to 


Define Special Powers 


Case of Tibbets vs. Bond & Mort- 
gage Guaranty Company Af- 
fords Opportunity 


The case of Tibbets vs. the Bond & 
Mortgage Guarantee Co., in the Su- 
preme Court of New York is not in 
itself significant insrance-wise, but 
because of the intervention of Superin- 
tendent of Insurance Van Schaick, its 
eventual settlement may lead to a clari- 
fication of the emergency powers 
granted the superintendent by the 
State Legislature. Tibbets, owner of a 
guaranteed mortgage certificate issued 
by the company, presented his certifi- 
cate for payment when it was due last 
December, was given a receipt, but 
never received the money. Tibbets sued, 
the mortgage company claiming, in its 
reply, that it was not permitted under 
the new law to pay. (Under the emer- 
gency powers granted Superintendent 
Van Schaick, issued rules which en- 
abled title and mortgage companies to 
withhold such payments.) On an ap- 
peal taken by the Bond & Mortgage 
Guarantee Co., Tibbets was awarded 
$10,000. The insurance department 
applied for a stay of execution, explain- 
ing its actions as follows: 

“Insofar as this judgment affects the 
emergency powers of the insurance de- 
partment the department is interested 
and I shall ask the attorney general to 
represent the department and on its 
behalf to move to intervene and to be 
heard upon the appeal. 

“Chapter 40 of the Laws of 1933 con- 
ferred broad emergency powers on the 
Superintendent of Insurance. These 
have been exercised in the field of the 
mortgage guaranty companies in order 
that widespread and unnecessary liqui- 
dations with resultant heavy losses to 
creditors and certificate holders might 
be avoided and minimized. The powers 
conferred upon the superintendent of 
insurance have never been exercised to 
prevent payment to creditors or certifi- 
cate holders where the companies were 
in a position to pay without creating 
preferences. By the exercise of these 
emergency powers it has been and is 
hoped that there could be worked out 
plans for rehabilitation of this type of 
company that will protect the general 
public just as far as it is humanly 
possible to do so. 

“Misunderstanding as to the scope 
and intendment and use of the emer- 
gency powers should be cleared up on 
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Leo Fitzpatrick Joins 


National Surety Producers 
Another star has been added to the 
New York City production staff of the 
National Surety Corporation in the 
person of Leo F. Fitzpatrick, who has 
resigned as vice-president of the Kenny 
Agency, Inc. He will be associated with 
the handpicked group at the William 
Street office which is under the personal 
direction of President Vincent Cullen. 
Mr. Fitzpatrick played football at 
Fordham during a period in which that 
institution, though at the time boasting 
a comparatively small enrollment, was 
turning out teams which wrested vic- 
tories from the best and biggest colleges 
in the country. He captained the eleven 
there in 1908, graduating in the follow- 
ing year. He began his insurance ca- 
reer immediately after in Boston, his 
native city, coming to New York two 
years later to become associated with 
the branch office of the United States 
F. & G. In 1914 he became home office 
manager of the Maryland Motor Car 
Insurance Company, an affiliate of the 
United States F. & G., and was vice- 
president and agency director of the 
company when he resigned in 1921 to 
become an officer of the Kenny Agency 
in New York. A remarkable phase of 
Mr. Fitzpatrick’s football career, by the 
way, is to be found in the fact that he 
was captain of two major varsity 
elevens. Before entering Fordham he 
was a student at Georgetown where he 
was captain of the football team in his 
sophomore year. The next year he 
transferred to Fordham, a major rival, 
where his prowess on the gridiron sub- 
sequently won him another captaincy. 





General Agency Arrangement 


INDIANAPOLIS, IND., July 25.—The 
Hoosier Casualty Co. of Indianapolis, 
through V. M. Ray, vice-president, has 
announced a general agency arrange- 
ment with the American Casualty Co. 
of Reading, Pa., for Indiana, that will 
afford facilities to the agents of the 
Hoosier Casualty in placing allied cas- 
ualty lines which the Indianapolis com- 
pany is not writing at present. 








the appeal. It is for this purpose only 
that the department will intervene. 

“In the application made recently to 
the Appellate Division, Second Depart- 
ment, for a stay pending the appeal, 
the insurance department was repre- 
sented by Deputy Superintendent of 
Insurance Joseph G. Bill. The depart- 
ment is informed that a 30-day stay 
was granted.” 


Dr. Stack in 
New England 
New England colleges, universities 


and summer schools as well as insur- 
ance agents’ associations, state and 
county groups interested in safety, will 
be visited this summer by Dr. Herbert 
J. Stack, safety supervisor of the Na- 
tional Bureau of Casualty and Surety 
Underwriters. Dr. Stack began his 
trip Monday, July 10, in Bridgeport, 
Connecticut, and will visit 19 towns 
and cities and 9 schools and colleges 
before August 15. He is expected to 
make more than 25 using 
lantern slides, safety charts, graphs 
and posters. 

This will be the third crusade of its 
kind the National Bureau’s Safety 
Supervisor has made. For the past 
two years he has traveled throughout 
the South and Southwest on summer 
excursions promoting safety education. 

Addresses yet to be made are as fol- 
lows: 

July 31—Burlington, Vermont, address 
before the University of Ver- 


speeches, 


mont, and luncheon of the 
Rotary Club organized by 
agents. 

Aug. 1—Plattsburg, New York, State 
Teachers College. 

Aug. 2—Glens Falls, New York, 
Kiwanis and Agents’ Asso- 
ciation luncheon. 

Aug. 3—Albany State Teachers Col- 


lege; Schenectady Rotary 
Club and Agents; and Cham- 
ber of Commerce. 


Aug. 4—Albany Safety Council meet- 
ing. Oneonta State Normal 
School. 

Aug. 7—New York University Sum- 
mer School, Bear Mountain. 

Aug. 8—Poughkeepsie Agents’ lunch- 
eon. 

Aug. 9—Address before the summer 


session of St. Elizabeth’s Col- 
lege, Convent Station, New 
Jersey. 


Garfield W. Brown to 
Address Canadian Group 


Charles Heath, superintendent of in- 
surance for Manitoba and president of 
the Association of Superintendents of 
Insurance of the Provinces of Canada, 
has announced that Garfield W. Brown 
of Minnesota, president of the National 
Convention of Insurance Commissioners, 
will attend the sixteenth annual con- 
ference of the association to be held 
at Toronto, Sept. 5, 6 and 7, where he 
will deliver an address upon a subject 
to be announced at a later date. 











































ne 


ACTUARIES 


Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 














Consultants 
Valuations 


NEW YORK 


Caleulations 
Examinations 


Audits 


0 WEST 40TH STREET 





| ACTUARIES | 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 





150 NASSAU ST. NEW YORK 





MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 


NEW YORK 





JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








WOODWARD, FONDILLER, 
RYAN & SHARP 


sulting Actuaries 


90 John St. New York 





ERSTON L. MARSHALL 


Consulting Actuary 


555 Seventh Street 
Des Moines, Iowa 


10th Floor LaFayette Life Bldg. 
LAFAYETTE, INDIANA 





DONALD F. CAMPBELL 


Consulting Actuary 


160 No. LA SALLE ST. 
Telephone State 1213 
CHICAGO 





T. J. MeCOMB 


Consulting Actuary 


Coleord Bldg. 
OKLAHOMA CITY, OKLA. 





JAMES H. WASHBURN, F.A.I.A. 
Censulting Actuary 
LIFE INSURANCE—Ordinary, Intermedi- 
ate, Group, Industrial and Special Classes 
WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Trepical and 
Semi-Tropical Business 


2004 WEST END AVE. 
NASHVILLE, TENN. 


FRANK M. SPEAKMAN 
Consulting Actuary 


Associates 


Fred E. Swartz, C. P. A. 
E. P. Higgins 


THE BOURSE PHILADELPHIA 





J. Charles Seitz, F. A. I. A. 


Consulting Actuary 
Auther “A System and Accounting for a Life 
Insurance Company” 
Attention to 
Legal Reserve, Fraternal and Assessment 
Business—Pensions 


228 North La Salle Street, Chicago, Ill. 
Phone Franklin 6559 


ALEXANDER C. GOOD 


Consulting Actuary 


615 Central Trust Bldg., 
JEFFERSON CITY, MO. | 
and 800 Security Bidg., Kansas City, Mo. 














Haight, Davis & Haight, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 








INSPECTIONS 








J. H. OPROURKE, Jr. 


UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 





PHONES: 
GERMANTOWN, 5103 
PHILADELPHIA, PA 


LOMBARD (674 
OREXEL BLOG. 








| 24 to 72 Hour Serviee Anywhere in 








L. A. GLOVER & CO. 


Censulting Actuaries, Life Insurance 
Accountants, Statisticians 
128 North Wells Street 
CHICAGO 
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Indiana. Investigations and Adjustments 
of Multiple Lives of Insurance Claims. 
FEDERATED 
INSURANCE ADJUSTERS 
Suite 604 Majestic Building 
Phone: Lincoln 3202 
INDIANAPOLIS, INDIANA 
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IMPORTANT 


Price Reduction 


MR. AGENT! | 
MR. BROKER! 
MR. FIELD MAN! 


Here’s the up - to - the - minute 
handbook on 
CASUALTY INSURANCE 








Adventures of 


Robt. Ross 


—Insurance Solicitor 


BY 
Richard H. Longmaid | 


Part I of this book takes the 
reader on a series of adventures 
with Robt. Ross on his many ex- 
among brokers and [f 
agents. He learns how to pro- 
duce and handle the various 
lines of Casualty Insurance. 


ploits 

















Part II embraces complete 
treatises on all the leading lines 
of insurance falling under the 
classification of casualty lines, 
including historical sketches, 
rate making and rating prin 
ciples, policy analyses, under- 
writing fundamentals, etc., ap- 
plicable to the foregoing lines. 


A complete comprehensive 
index helps to make this the 
most unique, up-to-date and 
helpful pocket-sized book on 


casualty insurance available. 


Write for descriptive circular. 
Price, $2.50 per copy 


Quantity prices upon request. 


The Spectator Company 


Publication Office 


PHILADELPHIA, PA. 
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